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A HARD YEAR FOR 
FIRE UNDERWRITERS 


Few Companies Likely to Show Trade 
Profit—Losses Excessive and 
General Expenses High 


SOME NOTEWORTHY HAPPENINGS 


National Classification of Hazards and 
Losses—Reinsurance and 
Annex Problems 


Not alone because of the excessive 
fire losses experienced throughout the 
country, or the serious shrinkage in 
security values, has the year newly 
ended been termed one of the most 
depressing in the entire history of fire 
underwriting. 

Company executives have been har- 
assed such as they had not been for 
a long time, by certain State insur- 
ance officials, and have had to be con- 
tinually on the alert to ward off in- 
imical legislation, in which respect 
they were not always successful. 

The continued downward tendency 
of rates combined with the general 
business depression of the past six 
months, has made it extremely difficult 
for companies to maintain their former 
premium incomes, while the number 
that have succeeded in increasing it 
might be counted upon the fingers of 
one hand. 

Mainly because of the European 
war, financial conditions here as well 
as abroad, have been greatly upset, 
and the banking feature of the insur- 
ance business, which is usually the 
more profitable, failed to be of the 
slightest service in 1914; on the con- 
trary, there has been a general de- 
cline in values of even first rank se- 
curities. 

Despite the protection campaign con- 
ducted by underwriters, trade bodies 
and municipal officials, the fire waste 
of the country continues to grow: the 
aggregate loss for 1914, it is estimated, 
will run close to $230,000,000. To De- 
cember 1 the figures aggregated $212,- 
084,200, and the fires of the past month 
have been both numerous and costly. 
Until superior building methods are 
adopted, it is apparently hopeless to 
expect any great diminution in the 
loss record. 

Nationa! Classification 

By far the most important happen- 
ing of the past year was the adoption 
by the National Board of Fire Under- 
writers of a plan for scientifically clas- 
sifying Wazards and losses, in con- 
formity with the ideas advanced by 
E. G. Richards, United States manager 
of the North British & Mercantile In- 
surance Company, and a group of 
managerial associates. The scheme 
marks the first serious effort to secure 
a proper basis for rate-making, and 
should prove a final answer to all ad- 
vocates of State rate-making, or the 
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Casualty & Surety ... 








THE HOME 


INSURANCE COMPANY 


NEW YORK 


office. THINK IT OVER. 





ELBRIDGE G. SNOW, President 


An agent who delivers the best indemnity in the 
market, at the same price as other kinds not so 
sure in event of calamity, is in a position to 
attract, retain, and increase the business of his 














North British 


Established 1809 


and Mercantile 


Entered United States 


bye Insurance Co. 





Policyholders protected by nearly $9,000,000 United 
States assets, with further guarantee in every policy, 


of protection by entire fire assets of the com- 
pany which are many times larger. 











Liability 
Burglary 
Surety Bonds 


Accident 
Disability 
Plate Glass 


Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company of Ainerica 


Home Office: 68 WILLIAM STREET, NEW YORK 








GERMANIA ELECTS 
CILLIS PRESIDENT 


Max A. Wesendonck, John Fuhrer and 
Carl Heye are Vice-Presidents 
of Company 


DOREMUS CONSULTING DIRECTOR 


New President Has Spent Entire 
Business Career With Germania 
Life—His Activities 


A number of important changes in 
the official staff of the Germania Life 
have been announced as. effective 
January 1, 1915. 

Cornelius Doremus, for years one of 
the most distinguished figures in life 
insurance, has resigned as president 
of the Germania, and after January 1 
will be Consulting Director of the 
Company. Hubert Cillis, whose whole 
career has been identified with life in- 
surance in its various departments, 
and who has been associated with the 
Germania since 1869, is the new Presi- 
dent of the Company. Max A. Wesen- 
donck was elected Vice-President; John 
Fuhrer, Vice-President and Actuary; 
Carl Heye, Vice-President and Secre- 
tary; Robertson G. Hunter has been 
re-appointed Associate Actuary; T. 
Louis Hansen has been re-appointed 
Superintendent of Agencies; Fred 
Goecke has been appointed Assistant 
Secretary; and Rudolph Meuendorffer 
has been appointed Assistant Secretary. 


Career of Mr. Cillis 


Hubert Cillis, the new president of 
the Germania Life, not only has a 
splendid reputation among life under- 
writers for ability and extensive knowl- 
edge of life insurance conditions, but 
he is one of the leading representa- 
tives of the great German colony of 
America, having many business, social 
and philanthropic affiliations. After 
receiving a thorough education in 
Germany along many lines, specializ- 
ing, however, in mathematics, he was 
offered a position with the Germania 
Life in 1868 by the late Hugo Wesen- 
donck, founder of the Germania Life, 
who met Mr. Cillis in Cologne. He 
arrived in New York in February, 
1869, and entered the actuarial depart- 
ment of the Company. 

At that time the Actuary was in poor 
health and three months later died. 
Some idea of the remarkable adapta- 
bility and ability of Mr. Cillis can be 
judged by the fact that after his three 
months’ service he was made acting 
Actuary, and in 1871 was elected 
Actuary. 

He took charge of the mortuary ex- 
perience and the compilation of the 
valuation tables, 4% per cent., then the 
standard. He was one of the founders 
of the Actuarial Society of America, 
which started with a handful of men 
and has since grown to be a most im- 
portant factor in the scientific side of 
the business. 


Belongs to Many Organizations 


In 1884 Mr. Cillis was appointed 
Assistant Secretary and Actuary; in 
1891 Secretary and Actuary; in 1898 
Vice-President and Secretary; and in 
1903 Vice-President. 

Mr. Cillis belongs to thirty clubs and 
other social organizations. For years 
he was president of the famous Leider- 
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IF WE SHOULD SAY THIS! 


That we would pay you 
$2.50 For Every Interview 


Whether you closed the case or r not—you would work for us—and work hard 





Our service department i is pare Just this through the leads it sends out to our men 


Phoenix Mutual Life Insurance Company 


OF HARTFORD, CONN. 
JOHN M.. HOLCOMBE, President 


on | 








kranz. He was one of the founders of 
the Chamber of German-American Com- 
merce; and it now its president. He 
is also president of the Seminary En- 
dowment Association, which has an 
academy in Milwaukee, and is educat- 
ing young men to act later as profes- 
sors of German in American universi- 
ties, colleges and schools. 
The Other Officers 

(Max A. Wesendonck, the new vice- 
president, has been connected with the 
Company since 1893, his first position 
being that of Special Director. He was 
elected Second Vice-President in 1897. 
Mr. Fuhrer entered the service of the 
Company in 1874 and became Actuary 
in 1898. 

Carl Heye was first employed in the 
Actuarial Department of the Company 
in 1889; was appointed Assistant Sec- 
retary in 1898: and Secretary in 1903. 
Robertson G. Hunter has been connect- 
ed with the Company as _ Associate 
Actuary since January 1, 1911. T. 
Louis Hansen was first employed in the 
Actuarial Department of the Company 
in i896 and was appointed Superintend- 
ent of Agencies in May, 1914 

Fred Goecke entered the_service of 
the Company in 1896, and has recently 
been the head of the claim and 
surrender department. Rudolph Neuen- 
dorffer joined the Company’s forces in 
1908 in the Secretary’s department. 

Mr. Dormeus, the retiring president, 
has been connected with the Germania 
since its organization in 1860. Wight 
years later he was appointed Secretary 
and in 1891 he was elected Vice-Presi- 
dent, becoming president in 1898, upon 
the retirement of Mr. Wesendonck. 





HOW AYOOB DOES IT 

S. J. Ayoob, of St. Agatha, Me., has 
done a large business in a sparsely 
settled territory. Asked how he did it 
he replied modestly: 

“If I have done a little business it 
was simply by attending to business 
and by hard work. That’s the only 
story I have to tell.” 





HUBERT CILLIS 





MANHATTAN APPOINTMENTS 

The Manhattan Life announces the 
appointment of William L. Megary as 
manager of the Philadelphia field, and 
of William F. Mellerick, as general 
agent for Southern New Jersey. Mr. 
Megary is a well-known and successful 
life underwriter. His first applications 
for the Manhattan were one for $25,000 
and one for $50,000. 


HONORED J. C. MAGINNIS 
Agents of the Home Life of Philadel- 
phia recently started out to break a 
record in honor of J. C. Maginnis, field 
manager of the Company. Within a 
period of two weeks they wrote $765,- 
300 ordinary, averaging $7,000 a man. 











The State Life Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 





TWELVE MILLION DOLLARS 


Deposited With The State of indiana For The Sele Protectien of 
Pelicyholders 





Geod Territery and Remunerative Centracts fer Men Who Can 
«Do Things’’ 


Address CHARLES F. COFFIN, Vice President 
1231 State Life Building 











GREAT SOUTHERN 


Life Insurance Company 
HOUSTON, TEXAS 
J. 3. RICE, President J. T. SCOTT, Treasurer 


OUR RECORD 


COMMENCED BUSINESS NOVEMBER 1, 1909 
INSURANCE IN FORCE 


THE DaLias, 
BIG FTWORTH, 
TEXas GREAT 


TEXARKANAS 








Dec. 31, 1909 GROSS ASSETS (paid-for basis) 

Dec. 31, 1910 1,057,01602 5,352,260.00 
Dec. 31, 1911 1,128,912.85 10,057,028.00 
Dec. 31, 1912 1,306,689.41 14,859,856.00 
Dec. 31, 1913 1,500,835.10 23,650,512.00 


Sept. 30, 1914 1,815,302.46 30,630,355.00 


FOR AGENCY CONTRACTS ADDRESS 
O. S. CARLTON, Vice-President - - HOUSTON, TEXAS 





























General Manager for Western Pennsylvania 


With Headquarters at PITTSBURGH, PA. 
Wanted by 


THE GERMANIA LIFE INSURANCE COMPANY 


OF NEW YORK 


To an experienced and aggressive fieldman an exceptional opportunity presents itself 
for a liberal agency contract which will enable him to build up a splendid organization. 


Address in confidence, giving full particulars: 


T. LOUIS HANSEN, Superintendent of Agencies 


50 Union Square, NEW YORK, N. Y. 
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The Eastern Underwriter’s Epigram 
Contest Is Won By H. H. Ward 


Manager of Pacific Mutual on Northwest Coast Writes Cleverest 
Saying About Life Insurance and the War 











H. H. Ward, manager of the Pacific 
department of the Pacific Mutual Life 
Insurance Company, having his head- 
quarters in Portland, Oregon, is the 
winner of the cash prize of $10, offered 
by The Eastern Underwriter for the 
best epigram hitting off the war and its 
relation .to life insurance. The judges 
in the contest, George T. Wilson, of the 
Equitable Life Assurance Society, and 
James V. Barry, of the Metropolitan 
Life Insurance Company, two of the 
best connoisseurs of clever sayings, de- 
cided that the following epigram by Mr. 
Ward was the best of all the sayings 
submitted by life insurance men in all 
parts of the country: 

The reserves in war versus the 
reserves in life insurance. The 
first exist for the purpose of death 
and destruction; the second for the 
purpose of life and construction. 
Mr. Ward is generally recognized as 

one of the best writers of advertising 
copy and composers of slogans in life 
insurance. He made his early reputa- 
tion in Cleveland, O., with the State 
Mutual. For a decade he was one of 
the great producers and developers of 
producers. His saying: “Talk With 
Ward,” was adopted in many cities by 
other men who paraphrased it, using 
the main idea. He retired from life in- 
surance for a time, but was later in- 
duced’ by the Pacific Mutual Life to re 
enter the business, going to the North- 
west territory where his literature and 
correspondence are regarded as classics. 
His present motto, widely quoted, is 
“Come to The Pacific With Ward.” At 
one time Mr. Ward was president of 
the National Association of Life Under- 
writers. 

Among some of the epigrams submit- 
ted in the contest by life insurance 
agents, including general agents and 
managers, were the following: 

We are not worrying about the war. 
War makes widows. We protect widows. 





War? Heartrending. Life Insurance? 
Uplifting. Which for you, Mr. American 
Citizen. 





War destroys, debauches, debases. 
Life Insurance uplifts, unloads and 
unifies. 





Why worry about war when you can 
sell life insurance? 





iLife insurance—creator of confidence, 
destroyer of distress, panacea in panics. 
Of course you can sell it—now better 
than any other time because now it is 
more needed. 


For every man killed in the European 
War we can point to a family saved 
through life insurance. 





Spend your time in wartime at the 
other fellow’s desk; keep your desk 
closed. Then the war will take care of 
itself. 





History has oftimes taught us that 
wars have done much good; so I 
should worry about this war. Nix. I’m 
going to keep on sawing wood. 





If you must talk “war” 
Impress uncertainties of Life, 
This will interest the man 

Who loves family and wife. 





Deep though may be our indescrib- 
able sorrow for Europe, this neverthe- 
less appears to be the time when we 
should reap every conceivable advan- 
tage of the proverbial ill-wind. 





H. H. WARD 








The war I should worry! The 
less I talk about it, the more insurance 
I sell. 








MR. H. H. WARD’S EPIGRAM 
The Reserves in War Versus The Reserves in Life Insurance. 
The First Exist For The Purpose of Death and Destruction. 
The Second For The Purpose of Life and Construction. 








I believe in America. I believe in the 
skill of her hands, the ingenuity of her 
minds, and the throb of her hearts. I 
believe in her fields, rivers and moun- 
tains. Of all that is good they give us 
the best. Only God can stop their 
bounty. We have peace and plenty. 
General Prosperity is our leader. The 
War? I Should Worry. 





I believe in America and its heritage 
of peace and plenty. I love the stars 
and stripes and revere the President of 
the United States. Kaisers, Czars 
and Kings are nothing to me. I boost 
for General Prosperity and take orders 
from General Agent. Generals French, 
Joffre, et. al. can’t help me get busi- 
ness. iJ believe in life insurance and 
neutrality. The War? I Should Worry. 





The War? I Should War-Eh. 





The weakling is stopped by unsettled 
conditions—war or hard times; but 
they only force the obstacle-sur- 
mounter to the effort that wins, for he 
knows they bring the very dangers 
against which h® protects. Don’t talk 
destruction. Talk Protection. 


The War? I Should Worry. It is 
three thousand miles way. It is daily 
making thousands of widows whose sad 
plight is an object lesson for the life 
agent to present to 

“Beware of widows, especially his 
own” and immediately provide for 
their proper protection. 





Every country most is fighting. 

Thousands fall on the battleline. 

For them we are awful sorry. 

But it suits our business fine. 

Agents preach that life’s uncertain. 

The people passed our sermons bye. 

Now they’re scared and want insur- 
ance. 

Any agent can write it that will try. 








Life insurance works if the agent 
does. 
Here’s to the war that is raging 


wild, it will do America good and swell 
our pile. So here’s to the agent who is 
on the job. Get busy. Pro Rate and 
Insure the Crowd. 


A PENN MUTUAL MAN’S ADVICE 


ARGUE, BUT DON’T ANTAGONIZE 








Imaginative, Aggressive, Successful 
Agent Knows Just Where to 
Draw the Line 





“Too many persons surround the art 
of selling goods with a mysterious air,” 
says ‘Norman Lewis in Penn Mutual 
Talks to Agents. “They make you be 
lieve that there is a certain something- 
or-other that you must acquire, and 
they give you a long list of rules that 
you must follow, most of them not worth 
remembering. I do not say that all ad- 
vice that these theorists give is value 
less, but I do say that they lay too 
much stress upon the exactness of the 
science of salesmanship and less on the 
strong practical side of it. A good 
salesman doesn’t make this blunder. He 


doesn’t fall for silent attention. He 
makes his prospect talk. He fires per- 
tinent questions at him, tries to say 


something that will start an argument; 
does anything, in fact, that is reason- 
ably permissible and tactful to get the 
prospect warmed up and interested. He 
knows that otherwise his words are 
wasted and that he is talking just for 
the sake of talking. Of course, this 
doesn’t mean that the salesman should 
say or do anything that will antagonize 
the buyer, for that is the last thing in 
the world he can afford to do. But with 
skill and tact he can safely go a cer- 
tain limit—just enough to get the buyer 
in a frame of mind where he wants to 
do nothing better than to show that 
salesman that he knows more about the 
subject than the salesman does. The 
ability or inability to do this is what 
marks a good or poor salesman. 

“He was the salesman who came into 
my office with the feeling that he was 
not going to leave it without an order. 
He was not conceited or boastful or 
overbearing—simply bubbling over with 
enthusiasm and earnestness and self- 
confidence. Outside of a thorough 
knowledge of the goods he is selling, I 
think these three are about the chief 
characteristics any salesman need 
possess. To ‘be absolutely sure you 
might add equal portions of imagina- 
tion, tact and common sense. 

“The ‘live-wire’ salesman is full of im- 
agination, because his job looks so good 
to him that it stimulates his imagina 
tion. And one of the greates assets in 
business is imagination. The ‘live-wire’ 
salesman gets hold of success by first 
imagining that he is going to do so. And 
when such a salesman comes to see 
me, I want to talk with him. No matter 
what he Is selling, I want to buy some 
thing of him.” 





HOME LIFE’S DIVIDENDS 
The dividends of the Home Life for 
1915 will be on the same scale as dur- 
ing the past five years. 





T. J. O’Sullivan has been appointed 
manager of the Colonial Life for Eliza- 
beth, N. J. 











— 











AMERICAN CENTRAL LIFE 


Insurance Company 
INDIANAPOLIS, INDIANA 
Established 1899 


All agency contracts direct with the company 


Address 


Herbert M. Woollen, President 
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IMPORTANT TAX DECISIONS 


PROMISSORY NOTES EXPLAINED 








Income Tax Rulings Regarding Partner- 
ship insurance and Annuities 
Made By Commissioner 





Several important rulings relative to 
life insurance and taxation have been 
made by the Commissioner of Internal 
Revenue, W. H. Osborn. One covering 
policy loan agreements in the stamp 
tax measure, follows: 

A number of inquiries have late- 
ly been presented to this office con- 


tract is not income when returned 
to the person making the contract, 
either upon the maturity or the 
surrender of the contract, but the 
amount iby which the sum received 
exceeds the sum paid and coming 
into the hands of the person mak- 
ing the contract and payment is 
income. When the settlement under 
such a contract is made in more 
than one payment each payment 
will be considered as being com- 
posed of interest and a propor- 
tionate part of the principal. 
Where the entire annuity is com- 
posed of interest return upon the 
principal sum paid therefor, the en 
tire annuity is income. 





Pan-American Life Insurance Company 


New Orleans, Louisiana 


C. H. ELLIS, President 





Total Insurance in force December 31st, 1913..... kia 
Total Resources December 31st, 1913........ ee 





We have a few attractive openings for the right men, offering opportunity 
for the development of lucrative agencies and future advancement with 


- cerning the taxability of so-called 
“policy loan agreements” under the 
Act of October 22, 1914, as prom- 
‘issory notes. 

It appears that it is the practice, 
in some cases required by law, for 
life insurance companies to make 
loans to persons insured therein on 
the security of their policies, and 
that while the agreements evidenc- 
ing such loans are usually in the 
form of conventional promissory 
notes they contain other provisions 
entirely inconsistent with the gen- 
eral character and functions of 
promissory notes and negotiable 
paper generally. Such agreements 
commonly provide that the remedy 
of the company in case the loan 
or interest thereon be not paid 
when due, is to be that the amount 
thereof shall be deducted from the 
dividends due the insured on his 
policy, or, in some cases, that the 
policy shall be canceled and a 
paid up policy then issued in lieu 
of the canceled policy in an amount 
to be decreased in proportion to 
the sum due the company on the 
unpaid loan and interest. 

Such agreements, in the opinion 
of this office, are not promissory 
notes within the usual conception 
of the term, or within the intent 
and purpose of the Act of October 
22, 1914, they giving to the lenders, 
not a right to collect a sum certain 
and at all events, but merely a 
right to set off against an asset of 
or a debt owing to the insured, 
(unpaid dividends or paid up value 
of the policy) a debt owed by the 
assured to the company. Such 
agreements, this office holds, there- 
fore, are not subject to tax as 
promissory notes under the Act in 
question. 

Inquiry has also been made to 
this office concerning so-called pre- 
mium extension notes, extending 
the time within which the assured 
may pay his premium. Such notes 
also usually contain a promise to 
pay a sum of money upon a Cer- 
tain fixed date therein. Where, 
however, such notes provide that 
the remedy of the lending company 
in case of non-payment of the pre- 
mium note when due, is in the can- 
cellation of the policy, or by such 
set-off as is indicated above in the 
case of policy loan notes, it is the 
opinion of this office that such pre- 
mium extension notes are also ex- 
empt from taxation under the Act 
in question aS promissory notes. 
Any rulings inconsistent herewith 
are revoked. 

Partnership Insurance Ruling 


Agents making a feature of partner- 


ship insurance will be interested in 


this ruling, covering income tax return: 
Premiums paid on life insurance 





NORTHERN’S NEW POLICIES 





Attractive Contracts are Prepared—ali 
on Non-Participating Basie— 
Up-to-Date 





The Northern Assurance Company of 
Michigan has prepared a new set of 
policies. Like other contracts of this 
Company there they are on a non-par- 
ticipating basis. They embrace continu- 
ous and limited premium policies, en- 
dowing at ages 85, 75, 70, 65, 60, 55 and 
60; also straight endowment policies 
maturing in 5, 10, 15, 20, 25, 30, 35 and 
40 years; also endowment policies ma- 
turing in 20, 25, and 30 years, payable 
in 10 premiums and payable in 15 pre 
miums; also endowment policies matur 
ing in 25 and 30 years and payable in 
20 premiums. The rate book also con- 
tains rates and values in denomination 
of $1,000 for the guaranteed endowment 
addition and guaranteed cash accumula- 
tion policies and a new five and ten 
year convertible non-renewable term 
policy. There is also a continuous pre- 
mium and 20 premium endowment at 
age 90, to be known as the low cost 
preferred risk policy, issued in denomi- 
nations of $5,000 and upward. The rates 
and values in the rate book for this 
policy are in $5,000 denominations. All 
in all the new policies, added to the 
old, present one of the most complete 
and comprehensive insurance propost- 
tions now being offered the insuring 
public. 

The policies contain all of the very 
liberal standard provisions required of 
a domestic company by the laws of the 
State of Michigan; are incontestable 
after one year; provide for change of 
beneficiary at the direction of the in- 
sured; 31 days of grace for payment of 
premiums; reinstatement at any time 
within the term of extension; clear 
and distinct non-forfeiture provisions; 
cash loan, paid-up and extended insur 
ance values after three premiums on 
life forms and after two premiums on 
endowment forms, and a total disability 
provision which provides for the pay- 
ment of 20 annual instalments to the 
insured, the amount of each instalment 
to be 6.8 per cent. of the amount in- 
sured. This latter is a very up-to-date 
and liberal feature, as it will be observ- 
ed that each annual instalment amounts 
to $68 per $1,000, or an aggregate pay- 
ment of $1,360 on each $1,000 of assur- 
ance. 





OHIO STATE LIFE’S FIGURES 

The Ohio State Life, of Columbus, 
closes the year with a net increase of 
new life insurance issued of 70 per cent. 
and a net increase in premiums in 
health and accident policies of 44 per 
cent. 


our Company. 


For full particulars, Address: 


E. G. SIMMONS, Vice-President and Agency Manager 


Whitney Central Building 


New Orleans, Louisania 








Reliance 
Life Insurance Company 
of Pittsburgh 


Has the best General Agent 
Contract to offer YOU. 


Has All Forms of Policies to 
Offer the Insured—Particip- 
ating and Non-Participating. 
Annual Dividend. Guaran- 
teed Premium Reduction. 


Has the Only Perfect Protec- 
tion Policy combining Life, 
Accident and Health Insur- 
ance at Minimum Cost. 








E. P. MELSON 
President 


JOHN G. HOYT 
Vice-President 


MISSOURI 
STATE LIFE 


Salable 
Policies 
Participating and Non-Participating 








Special Inducements for 
General Agency Contracts 


Home Office: ST. LOUIS, MO. 








Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, July 2, 1912 
“The affairs of the Company are most ably managed, and 
all its records are in excellent shape. 
“The treatment of policy-holders has been fair and equitable 
and claims have been promptly paid. 
that the Company enjoys the confidence of the insuring public, 
a confidence apparently well deserved.” 


Evidences are not lacking 








W. D. Wyman, President 


Ambitious, Productive and Trustworthy Life Agents may be 
benefitted by corresponding with the 


Berkshire Life Insurance Company 
of Pittsfield, Mass. 
Ine. 1851 


New policies witl modern provisions 
W. S. Weld, Supt. of Agencies 


Attractive literature 











An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 














taken out by partnership upon the 
lives of individual members of such 
partnership constitute allowable deduc- 
tions in ascertaining the net earnings 
of the partnership. However, when 
such policies mature, or upon the 
death of the insured partner, the 
amount received as life insurance 
should be included in the gross in- 
come of the partnership. 

Annuity 


An income tax ruling regarding 


annuities follows: 
The amount paid under a life in- 
surance endowment or annuity con- 


President John M. 


ever to hold their own. 





Charles Sachs, general agént of the 
Northwestern Mutual Life, will become 
associate general agent of the Com- 


pany in Philadelphia. 


George W. Flynn has been appointed 
Southern examiner of the New Bruns- 


wick Fire, 


Sarver and his 
associates are to be congratulated on 
these gains at a time when life insur- 
ance agents must work harder than 


Many agents do not the husband and the insurance agent, 


Reasons find out why the because she does not appreciate insur- 

for assured procrasti- ance and understand the benefits and 
Procrastination nates. They are savings which inure to the beneficiary 
satisfied with ac- and policyholder. Educating the house- 


cepting real excuses instead of trying wife, therefore, is an important factor 
to learn the real reason. Rupert F. in the work of life underwriting.” 
Fry, president of the Old Line Life, ” 

says that some agents of the Company 
have adopted the plan of interviewing 





The Brooklyn Eagle devoted a page 


the house-wife, and continuing he says: to life insurance in its issue of De 
“One of the secrets of success in this cember 27. It was all good selling 
business is to learn why the prospect arguments. It is interesting to note 


that the number of newspapers which 
are informing the public of the desir- 
ability of insurance is increasing. 


is procrastinating. You will find, upon 
investigation, that in many instances 
the wife has placed the barrier between 
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UNFAIR 





COURT DECISIONS 
General Counsel Davis of Pacific 
Mutual Says Prejudice of 

Ignorance Must Go 








New viewpoints were obtained by 
many who attended the annual meet- 
ing of the Association of Life Insur- 
ance Presidents after hearing the re- 
marks of General Counsel] W. H. Davis 
of the Pacific Mutual Life of Los 
Angeles on the subject, “In the Matter 
of the Prevention of Verdict Before 
Trial in Life Insurance Cases.” 

He said that he did not want to set 
himself up as a critic of the courts 
but it was thought necessary to discuss 
the subject because of the unwarranted 
decisions so frequently handed down 
in the courts. After reading some de- 
cisions in life insurance cases, Mr. 
Davis said that he had almost been 
converted to the doctrine of the recall 
of judges. He said that he would take as 
a premise the fact that insurance cases 
are as a rule prejudged, before trial. 

He admitted that the world wide ig- 
norance in all walks of life as to in- 
surance principles, has had much to 
do with the result. As long as an in- 
surer is a corporation, just so long will 
there be a certain antipathy to it. He 
said that there has of late years been 
a constant spirit of unrest abroad and 
in this period corporation baiters be- 
came the vogue. 

An Effective Remedy 

The only really effective remedy 
against ignorance in insurance matters 
is education. He referred to the fact 
the business of life insurance was s0 
sensitive that companies are always 
reluctant to go to court, and litigation 
is sought only as a last resort. No 
business abhors litigation to the same 
extent. 

The records show that the companies 
lose in 75 per cent. of the cases which go 
to court. He favored the appointive 
rather than elective system for judges, 
believing that justice is better dis- 
pensed when political considerations 
are not so much brought into play. He 
said that the personal factor in legis- 
lation is not now anywhere near so po- 
tent as it was, but that there was more 
willingness to learn and consider on 
the part of legislators. 

Supervision’s Dangers 

He said that the companies were 
placed practically upon guard to pre- 
vent supervision becoming paternalism 
and noted the fact that over-regulation 
and supervision are as detrimental to 
policyholders as under-supervision. 

The speaker stated that the educa- 
tion of the policyholder by showing 
that taxation is his loss, should be 
undertaken. He should be shown how 
he is mulcted annually of large sums. 
It is through the policyholder that re- 
Hef is to be obtained from the burden 
of taxation. 

Legislative Uniformity 
Mr. Davis commented on the advan- 





Agency Supervisor Wanted 








A leading General Agency, pro. 
ducing several million dollars in 
business per annum, representing 
for fifty years past a well known 
Connecticut company in New 
York, Vermont, Massachusetts 
and New Hampshire, requires 
the services of an alert, ambitious 
young man to act in the ahove 
capacity, working with a present 
successful agency force and espe- 
cially to secure new agents, train- 
ing them to close business. 


A bright future for the right 
man. Only a man with clean 
habits and good record need apply. 


Address, “‘Agency Supervisor,”’ 
care of The Eastern Underwriter. 











tages of uniformity in legislation and 
said that the Life Presidents had done 
much along these lines. He added that 
the work which must yet be done 
would be easier pecause of tHe start 
already made. 

Probably the most important matter 
to be dealt with by the companies is 
the proper equipment of the agent. He 
said that there should be instituted the 
foundation for the enlightenment of poll- 
cyholders along the line of least resist- 
ance. Mr. Davis stated that most poll- 
cyholders know as little of the contents 
of their life insurance policies as they 
do of the contents of their fire policies. 


He commended the use of corre- 
spondence courses for the education of 
agents. By educating the agent the 
chances of the policyholder securing 
the contract best fitted to his needs 
is enhanced. He favored the teaching 
of the elementary principles of life in- 
surance in the public schools. 





ILLINOIS LIFE CONVENTION 

Members of the Illinois agencies of 
the Illinois Life will convene on Satur- 
day, January 2, at the La Salle in Chi- 
eago for their annual convention. It 
will also be the sixth annual meeting 
of the Green Signal Club. 





EQUITABLE CONVENTION 


A convention of the general agents 
of the Equitable Life Assurance Society 
will be held in Atlantic City on Jan- 
uary 8 at which time the campaign 
of the general agents for 1915 business 
will be mapped out. 





Excellent Opportunities For Good Men 


— 
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SCRANTON LIFE INSURANCE COMPANY 


HOMER V. TOULON, Manager 
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PERSISTENT POLICYHOLDERS 


VIEWS OF BANKERS LIFE, NEB. 








They are Ones Who Should Be Re 
warded, Not Those Who Abandon 
Contracts 





In a plea for justice to fixed policy- 
holders the Bankers Life of Lincoln, 
Neb., through its “Bulletin,” makes the 
following statement: 

It is not the man who takes a policy 
of insurance only to lapse it and take 
surrender value, that builds life insur- 
ance. There would be no life insurance 
companies if there were no policyhold- 
ers of permanence, who complete their 
contracts and who make results pos- 
sible. To just the extent that a com- 
pany caters to the temporary policy- 
holder, rewarding him unjustly in pro- 
portion to the rest to that extent is a 
company working against all that is 
permanent and best in life insurance. 
To just the extent that insurance laws 
are unjust in provisions affecting stable 
policyholders, to that extent are laws 
wrong, and they will remain wrong un- 
til recognition of the justice in the 
case comes and wrong laws are righted. 

Every intelligent insurance man 
knows all those who look into the first 
cost of insurance and the time required 
to place a policy across the line from 
the initial period of non-productiveness 
in itself, to the self-sustaining and earn- 
ing period, can readily understand that 
the giving of paid up insurance or divi- 
dends on surrender of policies in the 
first years of their existence, is giving 
back something that has not been earn- 
ed by the polices surrendered. Compa- 
nies that do this character of business 
voluntarily do it at the expense of their 
permanent policyholders. Laws which 
compel insurance companies to give to 
those who quit, results that have not 
been earned, are unjust laws. Instead 
of being protective laws, they take 
from those entitled to protection to 
give unearned surrender values to 
those who have not earned protection. 
Why do companies take from their 
policyholders who stay and pay, to re- 
ward those so temporary that their 
association with the company has not 
become self-sustaining? It is because of 
the struggle for bigness; to say the 
company is writing more new business 
than its competitor; to boast of quan- 
tity put upon the books year by year; 
to make a big showing, indifferent as 
to whether the new business stays and 
becomes an asset. For the sake of hav- 
ing big years of which to boast, they 
Pay surrender values and unearned divi- 
dends that become premiums to quit- 
ters. , 

In the same way the required pay- 
ment of surrender values before such 
values have been earned, have been in- 
corporated into laws through the influ- 
ences too often surrounding insurance 
legislation, that are not seeking how 
good to make laws for the benefit of 
those who buy insurance and pay 
through the years, but are rather us- 
ing their influence to secure laws prin- 
cipally to accelerate the selling volume 
of insurance. 

Any law or method that takes from 
the paying policyholder to reward the 
one who ceases paying, is an injustice. 
Those who stay and pay bear the ex- 
pense of the company; those who quit 
and are rewarded with unearned paid 
up insurance are absolved. Every in- 
terest of the persistent policyholder 
calls for the earnings on his policy to 
accumulate to his benefit rather than 
that he contribute of his policy earn- 
ings to pay unearned surrender values 
for others. 

It is in the interest of its persistent 
policyholders that this company always 
has and always will protest against 
methods that take from the earnings 
of those who make for stability in in- 
surance to reward those who desert. 
The Bankers Life believes in rewarding 
its persistent policyholders who carry 
and complete their contracts rather 
than rewarding those who abandon 


their contracts. Justice along these 
lines has brought to its fixed policy- 
holders rewards in settlements of de 
ferred dividend contracts beyond all 
comparison. 





LARGE EXTRA PAYMENTS 


John Hancock Will Pay Mortuary 
Additions on its Weekly Premium 
Contracts 








The John Hancock has made the 
following announcement to its field 
force: 

The president has notified you that 
the Company will pay mortuary addi- 
tions on weekly premium contracts 
during 1915—as it has done this year 
—on all claims by death where the 
amount of the policy is less than the 
sum payable on the liberalized scale, 
fixed in 1912. 

The extefision of these increased 
benefits so as to include all contracts 
where the policy amount is less than 
the new scale, is a procedure that is 
unique with the John Hancock Mutual. 
It really affects all but a very few 
of the older policies, and it is esti- 
mated that these extra payments will 
amount to half a million dollars dur- 
ing 1915. 


While this is accorded as a matter 
of right and not of favor—this Com- 
pany being but a big democratic part- 
nership devoted to the best interests 
of the smallest policyholder not less 
than those of the largest—it still] gives 
evidence of the constant care of the 
management to put the mutual prin- 
ciple into action—providing insurance 
in the most liberal way, both as to 
deposit requirements and returns 
therefrom, compatible with that struc- 
tural soundness which comes first 
of all. 

Then again— 

As to distribution of surpius—the 
Same scale will obtain as that of 1914, 
namely five weekly premiums upon all 
policies issued prior to 1911 the pre- 
miums of which are paid to the 1915 
anniversary. 

So much for 1915. 

: The program for 1914 relating to the 
interests of the holders of weekly pre- 
mium policies in the John Hancock 
Mutual Life Insurance Company, as an- 
nounced in the latter days of 1913, 
oo been successfully carried out; so 
that 


The legal reserve on all such poli- 
cies is now based upon the most con- 
servative mortality table applicable to 
such policies. 


All policies now complete their pre- 
mium payments at age 75 whether or 
not so stipulated in the policies. 

The annual cash distribution of sur- 
plus has been increased. 

Additional death benefits have been 
paid on old policies since January i, 
1914, to equal the 1912 table. 

It is therefore impressively apparent 
that the members’ interests are para- 
mount. The “mutual” idea is thus 
carried through to its logical conclu- 
sion. 





TO CLOSE UNION SQUARE AGENCY 





Horace J. Wippell Goes With |. Wolff- 
sohn Agency, of the Mutual Life 
In New York 





The Union Square branch of the 
Mutual Life in New York city will be 
closed on January 1. Horace J. Wip- 
pell, George Fowler and Willard C. 
Crittenden will go with the I. Wolff- 
sohn Agency of the Mutual Life on 
January 1. 

Mr. Wippell, who is a home office 
graduate, has led the Union Square 
Agency for seven years. He has been 
one of the leading agents in paid-for 
business and in number of lives insured. 





After twenty years of service with 
the Metropolitan Life at Trenton, John 
F. Jamison has retired, being succeed- 
ed by J. A. Conway. 
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Misrepresentation as a Defense to Policy Contracts 


By JAMES H. McINTOSH, General Counsel, 
New York Life 








(Continued from last week.) 


The law of fraud and the ordinary 
remedies for relief against fraud are, 
and always have been, full, complete and 
adequate for the protection of the busi- 
ness of life insurance. Therefore, my 
suggestion is that life insurance com- 
panies abandon any attempt to avail 
themselves of the law of warranty. If 
the companies accept the situation 
which courts and legislatures have cre- 
ated, and place their reliance for their 
protection on the law of fraud and 
the remedies the law provides for re- 
lief against fraud, I feel sure they will 
thereby not merely allay much of the 
prejudice thai exists against them, but 
wil then find protection in every just 
cause. To be sure, we cannot hope 
that the law of fraud will in every 
case be administered intelligently and 
fairly. No law ever is. But if we ask 
only for the protection that any de- 
frauded person may ask, if we do not 
ask for special consideration on ac- 
count of the special forms of our con- 
tracts, then we place ourselves where 
every litigant stands whose contract 
contains no special provisions relating 
te misrepresentations, and will be rec- 
ognized as entitled to receive the re- 
lief any other litigant similarly situ- 
ated would receive. 

Contract Induced by Fraudulent Mis- 
representation 

A contract induced by fraudulent mis- 
representations it not void; it is valid. 
It is forever binding on the person who 
made the misrepresentations. The only 
difference between such a contract and 
one honestly made is that the party 
who is innocent, when he discovers the 
fraud, may invalidate it if he wants 
to. The defrauded party has an elec- 
tion of remedies—either he may affirm 
the contract and rely for his relief on 
an action for damages for deceit, or 
else he may rescind it, restore what 
he received under it, and thus end it. 
Of course, the remedy of an action 
for damages for deceit is of no prac- 
tical value in insurance cases; but the 
remedy of rescission is of greatest 
value because it is capable of giving 
all the relief the insurance company 
needs. Also, if we, when we find out 
that our company has been induced to 
enter into a contract by misrepresenta- 
tions, at once tender back what we have 
received under it and serve notice of 
the company’s election to rescind the 
contract, we shall thereby put our com- 
panies in the favorable attitude of not 
appearing to wish to make a profit 
out of the transaction, but of seeking 
only to do justice as between the 
wrong-doer and themselves by placing 
both parties to the contract where 
both would have been if the truth had 
* been told. To this no one can reason- 
ably object. Pursuing this remedy we 
shall stand in a very different light 
before the courts and before the com- 
munity than the light in which we 
stood when we said—‘‘We have agreed 
that the contract shall be void and 
all you paid shall be forfeited. We 
will keep all we have got but because 
you told what was not true will give 
you nothing for what you gave.” 


Defense Upon Rescission 

The companies can maintain a de- 
fense based upon rescission and the 
return of the premiums when they 
could not do so if they undertook to 
keep the premiums and, while doing 
50, to repudiate the insurance. The 
one remedy seems fair, it is fair and 
the conscience approves it; the other 
seems unfair and the conscience re- 
jects it. And after all is said and 


done there is very much about the 
courts that is human. 

Nor in any event can the companies 
by rescission lose much—merely a re- 
turn of the premiums. 


The remedy is 


available too whether the insured has 
died or not. If he made misrepresen- 
tations and thereby obtained a con- 
tract he could not have obtained if 
he had told the truth, it is no answer 
to say that his beneficiary shall now 
take the benefits of what he got by 
misrepresentation because he success- 
fully concealed the facts until he died. 
Rescission may be made after death 
as well as before, provided only it is 
made promptly after the fraud or mis- 
representation is discovered. 


Breach of Warranty 

Under the common law of warran- 
ties, in order to maintain a defense 
based upon a breach of warranty the 
defendant was not required to show 
that the misrepresentation was know- 
ingly made with intent to defraud. No 
more is it necessary to show that the 
misrepresentation was knowingly made 
with fraudulent intent in order to sus- 
tain a defense based upon rescission. 
If a party wilfully misrepresented a 
material fact for the purpose of obtain- 
ing insurance and got it in that way, 
then, of course, that is fraud of a 
flagrant and intentional sort. But if 
he innocently misrepresented a ma- 
terial fact, which if known to the in- 
sured would have prevented him from 
making the contract, the insurer may 
rescind in such a case because the 
misrepresentation, although innocent, 
placed both of the parties where they 
would not have been if they had known 
the truth, and rescission restores them 
where they were and cures the wrong. 

Rescission also eliminates all discus- 
sion of warranties, conditions prece- 
dent, and the chaos of judicial opinions 
based upon no legal theory, erroneously 
thought to constitute a law of insur- 
ance, and it places insurance com- 
panies where they properly belong— 
under the ordinary, well-understood 
law of contracts, with the common 
remedies available to every party 
whom misrepresentation has induced to 
make a contract he would not have 
made if he had known the truth. 

Abandoning States 

So that my message to the insurance 
companies here represented is to join 
with us in abandoning, as the legis- 
latures in some States have practical- 
ly made us abandon in those States, 
all idea of warranties in negotiating 
insurance contracts; so to conduct the 
negotiations as that every question 
asked the applicant will clearly and 
unmistakably be a material question, 
letting him know that the company re- 
lies, and in the very nature of the case 
must rely, on what he says; and then 
if with this understanding clear in his 
mind, he misrepresents his insurability 
and thereby induces the company to 
make a contract with him it would 
not have made if he had told the truth, 
promptly when the misrepresentation 
is discovered to tender back all he 
paid, notify him that the company has 
elected to rescind the contract, and 
has rescinded and cancelled it. 

The company I represent has pur- 
sued this remedy now ever since it 
changed its forms of contract from the 
incontestable from date to their pres- 
ent form where they are incontestable 
during the first policy year. By this 
method the company has rescinded 
many contracts aggregating a large 
sum, without trouble, without expense, 
and without litigation. It is a method 
that lawyers all understand. It gets 
us out of and away from the imaginary 
field of supposed insurance law. 

Attitude of Lawyers 

And when an applicant for tmsur- 
ance, or his representative, goes be- 
fore his lawyer and shows him what 
has been done, the lawyer understands 
that we have done what we have a 
Tight to do, and as a rule does not 


advise a suit. Moreover, in our suits 
where we have done this we have 
usually been successful; and I believe 
we stand stronger, in a more favorable 
light, and with a better chance of get- 
ting justice before the courts than we 
ever hope to stand under a defense 
based upon the law of warranties for- 
feiting to the company all it had re- 
ceived, let the agreement of warranty 
be made with all the strength and 
skill human language can employ. 

The companies themselves have 
done much in late years to allay preju- 
dice by putting into their contracts 
provisions making them incontestable 
after a much shorter period of time 
than the law prescribes for the right 
to contest the validity of any other 
form of contract; by providing therein 
for loans, surrender values and non- 
forfeiture benefits; in short, by giving 
a dollar’s worth of benefit for every 
dollar of premiums received. 

Let us unitedly go forward onto a 
still higher plane by abandoning all 
defenses based on warranties, and by 
relying on the general law of fraud 
and the remedies provided by law for 
relief against misrepresentation and 
fraud. If we do this, then after we 
have done for a few more years, as 
we have done for many late years, 
transacted the business of life insur- 
ance on a higher plane, with a greater 
measure of integrity, with a higher 
sense of the sanctity of contract ob- 
ligation, than obtains in any other 
branch of business, the public will 
come over to our side, the legisuatures 
will make us less trouble, and the 
courts, recognizing that we seek no 
favors and ask only for what is right 
and fair, will forsake their prejudices 
and give us the even-handed justice 
they ought to give and our companies 
are entitled to receive. 





PEORIA LIFE’S RECORD 





Company Will Close Year With New 
Business Written of About 
$3,800,000 





Among the companies showing a 
good net increase for the year is the 
Peoria Life. President Emmet C. May, 
of that Company, says: 

“The Peoria Life will close the year 
with new business written and placed 
of about $3,800,000. It makes a net in- 
crease of about $2,400,000 for the year 
and will make an amount in force at 
the end of the year of $12,200,009. 
These figures are not of course abso- 
lutely correct, but they are approxi- 
mately so. We are very well satisfied 
with the year’s work. Our assets will 
have increased close up to a _ mil- 
‘ion dollars and we have accomplished 
the allotment that we had set for our- 
selves at the beginning of the year.” 





POLICY CANCELLED MORTGAGE 

A striking example of the timeliness 
of a good life policy is the case of 
the late Theodore Parsons, of Oxbow, 
Sask. 

Mr. Parsons was a prosperous farm- 
er, and in connection with improve- 
ments on his place he applied to the 
Canada Life for a loan. He obtained 
a cash loan of $5,000, and being a 
prudent man, he applied to the Com- 
pany at the same time for a 20-year 
Endowment Policy for $4,500. This 
was duly issued in December, 1910, 
and through it Mr. Parsons would auto- 
matically have had his loan cancelled 
through its maturity should he have 
lived twenty years, while in the event 
of his prior death the mortgage would 
have been taken care of. 

Mr. Parsons died a few months ago, 
leaving a widow and seven children. 
Although his place was appraised as 
worth $10,000, it would have been a 
very serious thing for his family to 
have faced the future with the burden 
of $5,000 mortgage on it. The wise 
forethought of Mr. Parsons assured the 
leaving of his estate to his dependents 
practically intact. 
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HOME LIFE 
INSURANCE COMPANY 


OF NEW YORK 


An examination of the Home Life of 
New York by the New York Insurance 
Department, the report on which has 
ae _been issued shows the Company to 

in splendid condition in every re- 
spect with an excellent record in all of its 
relations with policyholders. The chief 
examiner closes the report on the exam- 
ination as follows: 


“From the above report it is apparent 
that the Company is efficiently : 
its claims under its policies promptly 
settled and its policyholders treated 


During the period under examination 
the Home Life has experienced « steady 
and sound growth, its assets, now nearly 
$30,000,000 being well over five millions 
pooner than in 1909 and the insurance in 

rce having increased from 532,533 in 
the year joned to over $11 in 
1913. 
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256 Broadway, New York, N. Y. 
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DEFERRED POLICY LOANS 


VIEWS OF ACTUARY E. M. BLEHL 








Despite Period of Money Stringency 
Companies Are Successfully Meet- 
ing the Situation 


The Philadelphia Life gives publicity 
to an interesting article just written 
on policy loans, under the heading: 
“Shall Policy Loan Applications be De- 
ferred?” Ernest M. Blehl, actuary of 
the Company is the author. He says: 

At the recent convention of the In- 
surance Commissioners sentiment ap- 
peared to be in favor of requiring the 
policyholder to give insurance com- 
panies six months’ notice if a loan is 
desired, except where the loan is to 
be used for the payment of premiums. 
In other words, if a policyholder de- 
sires to make a loan on his contract, 
the Commissioners seemed to think 
that the companies should require a 
period of six months to elapse before 
the actual cash proceeds are paid. One 
of the Southern Insurance Commis- 
sioners wrote our Company calling at- 
tention to this matter and asked for 
an opinion. 

Jeopardizing Policies? 

The idea in the mind of the Commis- 
sioners appears to be that it is not 
good practice for policyholders to be 
permitted to jeopardize their policies 
by loading them with indebtedness; 
that if the insured has difficulty in get- 
ting along without making loans on 
his policy, he will have greater diffi- 
culty to pay interest charges on the 
loans, and that the borrowing of money 
on insurance policies leads very often 
to their cancellation. There is, of 
course, considerable force in the argu- 
ment of the Commissioners, but after 
a careful review of the subject we 
thought that the contemplated legisla- 
tion would be imposing a hardship on 
policyholders, and we, therefore, an- 
swered the letter that from our stand- 
point we saw no particular emergency 
for requiring reservation of the right 
to grant policy loans for a stated 
period. This Company has passed 
through the panics of previous years, 
and is now encountering, as are all 
other businesses in the country, a 
period of great stringency of money. 
On none of these occasions has it been 
unable to meet all demands on it for 
funds, and it has satisfied the desires 
of its policyholders up to the limit of 
their equities, and has been able to 
do this without having to borrow any 
money for such purposes. A money 
stringency is bound from its nature 
to be merely temporary, premiums are 
constantly being received by the in- 
surance company, experience has shown 
that not everyone wants to borrow on 
his policy and expedients are on every 
hand for a solvent company for meet- 
ing any reasonable demands which 
may arise. 

Maximum Policy Indebtedness 

As a general proposition, the maxi- 
mum policy indebtedness does not con- 
sist of much more than 5 per cent. of 
the amount insured, so that of the 
total amount of insurance outstanding, 
the amount of loans is a comparatively 
small proportion. This may not be 
true of individual policies, but, as a 
matter of public policy, the loans made 
on insurance policies do not materially 
affect the amounts which are to be 
paid the beneficiaries in event of death. 

Loans are objectionable because the 
insured is borrowing from his benefi- 
ciary; he is destroying the estate 
which he has taken such pains to estab- 
lish; if the loan is made the insured 
has more difficulty in taking care of 
the premiums and interest charges 
than in taking care of the premiums 
alone; a loan is frequently the prelude 
to a lapse. For all these reasons this 
company is somewhat reluctant in 
granting loans to its policyholders. 

We have found out, however, that 
the accommodations so accorded are 
at times of great value to policyholders, 
and it may be a grave question wheth- 
er the excluding of the right to make 
a demand loan would not be a deter- 


rent against taking new insurance, and 
whether in event of a loan value aot 
being available the insured would not 
seize the first opportunity for surren- 
dering his policy for cash. It is prob 
able that these two opposing influences 
may be more than sufficient to counter- 
act the good effects which the Commis- 
sioners’ plan might bring about in 
event of establishing a six months’ re- 
serve period before the loan is com- 
pleted. 
Too Many Laws 

Life insurance, it has often been 
stated, has been subjected to more 
statutes and rules than are good either 
for the company or the policyholder. 
Lack of uniformity in legislation has, 
however, caused interminable trouble 
and confusion, and companies doing busi- 
ness over widely extended territory find 
it necessary to have many different edi- 
tions of their policies to conform to 
the varying insurance laws of the dif- 
ferent States. The requirement by 
certain States of additional policy pro- 
visions simply means the adding of a 
new policy form to the long list now 
required to be published. No good 
purpose is served in complicating the 
policy forms, and, on the contrary, 
efforts should at all times be made 
to reduce the policy forms to a stan- 
dard basis. 

If it is required by statute or where 
the Commissioner has the authority 
and he demands it, this Company will, 
of course, follow the law, and if neces- 
sary insert a six months’ reservation 
loan clause in its policies in those 
States where this is required. For the 
reasons which have been stated above, 
however, we do not see the emergency 
for such a condition to be contained 
in the policies, and would prefer to 
give our policyholders every accommo- 
dation which can be safely accorded. 





WAR QUESTIONS 





Information Asked by Mutual Benefit of 
Those Born in Zone of 
Conflict 





During the past three months, so 
many nations and so many millions of 
men have become involved in the great 
war that the Mutual Benefit has adopt- 
ed the following war ruling, by which 
during the continuance of hostilities, 
agents of the Mutual Benefit will be 
guided in soliciting foreign born appli- 
cants: 

Applicants under fifty years of age, 
who were born in any one of the coun- 
tries now at war, must furnish the 
following information in connection 
with their applications: 

(1) How long have they resided in 
the United States? 

(2) Have they become fully natural- 
ized citizens of the United States? 

(3) Are they subject to call for mili- 
tary or naval service in a foreign 
country? 

(4) If so, do they possess property 
in such country? 

(5) Would they respond to any call 
or appeal for military or naval service? 





LIVING TOO FAST 





Views of Actuarial and Hygienic Ex- 
perts Given to Scientists in 
Philadelphia 





Dr. Eugene Fisk, director of hygiene 
at the Life Extension Institute of New 
York, in an address before the Amer- 
ican Association for the Advancement 
of Science asserted that the swift so- 
cial and industrial pace in the United 
States has reduced the vitality of 
Americans to a point far below the 
standard of Great Britain and the other 
nations of Europe. Supplementing this 
statement, Assistant Statistician Kopp 
of the Metropolitan Life, said that the 
infusion of Slavic blood has been an 
important factor in lowering the vital- 
ity of the people as a whole. 

“The American of 1914 is far below 
the physical standards of his pro 
genitors,” said Dr. Fisk in a Philadelphia 
daily paper. “It is easily imaginable 
that 50 per cent. of the men examined 





Representing 


The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’’ 
mean certain success for you. 


For Terms to Introducing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N.Y. 








You Wish To Be Paid Well A Word to the Wise is 





for your efforts. Producers receive Sufficient 
liberal compensation under the Grow Up With A Growing 
Direct Agency Contract Company 





OF THE MANHATTAN LIFE 
A top-notch renewal income as- 
sured for years to come. 


Several pieces of excellent terri- 
tory, with exclusive rights, open 
for men of character and ability. 


For particulars address 
THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 


Insurance In Force 


Over $100,000,000.00 


Pittsburgh 
Life & Trust Company 


Home Office 
Pittsburgh, Pa. 


W. C. BALDWIN, 
President 


HOWARD 8. SUTPHEN, 
Director of Agencies 














Life Insurance and Texas 


Texas has more than four million people, made up of 
home grown population and the best selections from other 
States. They are a progressive people and they are buying 
life insurance—about seventy million dollars a year. 

More than a hundred thousand suitable subjects in the 
state are uninsured, and several times that number inade- 
quately insured. We want ten or a dozen more good field 
men to tell them about the Southland Life. Address— 


JAS. A. STEPHENSON, President 
DALLAS, TEXAS 














A PENN MUTUAL PREMIUM, iess a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSURANCE 
PROPOSITION which in the sum of ALL ITS BENEFITS, 
is unsurpassed for net low cost and care of interests of 


all members. 


THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 














by life insurance companies and hos- A PREVENTIVE OF WORRY 





pital physicians would have to be re- The same brain can't at the same 
jected in a physical test for military time dwell on work and worry. You 
service,” can’t dare while you despair. Don't 
meet trouble half-way; make it race 

PAPPS ON POLICY LOANS after you. There are obstacles in all 
Percy C. H. Papps, actuary of the roads and they are only insurmountable 
Mutual Benefit, says in a current issue to cowards. No one ever got to the 
of “The Pelican”: top without a tussle. It isn’t so much 
“While the Company is very much the quality of a man’s mind as the 
opposed to policyholders borrowing quality of his nerve that brings him 
upon their policies unnecessarily, there through. So long as ruin is only a 
are times when the ability to borrow possibility, there is always a chance to 
upon a policy is a very valuable escape. Get out of the fright habit 


and into the fight habit. The forego- 
ing are thoughts of a clear writer in 
The Prudential Record. 


privilege, and one which might be of 
little value if the insured were forced 
to wait sixty or ninety days.” 


a 
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Live Hints For Business Getters 


Practical Suggestions to Help the Man With the Rate Book Increase His 
Income and General Efficiency 











It is not every suc- 

Essentialsto cessful agent who can 

Insurance sum up his impres- 
Success sions on how to suc- 
ceed as an agent, but 

the following guide of W. R. Williams 
a Prudential representative in Rut- 
land, Vt., is worthy of reproduction: 

It is essential that the insurance 
solicitor be neat in appearance, tactful 
in his arguments and have perfect 
knowledge of all contracts that he sells. 
It is also absolutely necessary to study 
oneself as well as the business in order 
to be master of both. For the same 
reason that an architect draws a set 
of plans before building, every solicitor 
should study the situation, marshal his 
ideas, draw a workable set of plans— 
the arguments he puiposes using and 
the propositions that are to be present- 
ed—and then proceed to work his plans. 

So study the situation that you may 
grasp the opportunities which surround 
every live agent in every community. 
Present your proposition in a tactful 
manner, be explicit and always have 
with you a figuring-pad. Be truthful 
and accurate with your figures, be 
diplomatic in making comparisons, 
and by all means “don’t knock” your 
competitor. Stick to your point, and 
use a specimen policy to illustrate the 
points made, for by so doing you'll 
avoid unnecessary phrases and hold 
the attention of your prospect. 

Never procrastinate, act promptly, 
cheerfully and with earnestness and 
sincerity, and let your arguments be 
tempting and convincing. Begin by ex- 
plaining the necessity of protection, 
and cite instances to prove it; explain 
the death benefit in one lump sum or 
in instalments, the non-forfeitable fea- 
tures, etc. Finally, impress your pros- 
pect with the fact that the policy is 
absolutely guaranteed. 

To get prospects, consider every 
business man a possible prospect and 
place his name in your prospect book. 
Never feel timid about canvassing a 
business man. His is always a fertile 
field if you understand your work, and 
work properly done means the exercise 
of ability, tact, integrity, diplomacy and 
determination. Have your starting- 
point at one end of a business block 
and so concentrate your work and save 
time. 

It is also essential not to lose sight 
of those we have already insured, for 
there are many conditions that call for 
more protection, such as promotions, 
marriages, etc. We recall one instance 
of a young man we wrote for $1,000. 
He was then only a clerk in a bank. 
Since that time he has taken a wife 
and has a child, and to-day is assistant 
cashier in the same bank. We have 
increased his insurance in The Pru- 
dential to $11,000. Many other in- 
stances could be cited of men whom 
we have followed up in the same 
manner. 

+ s * 


There is no better incentive 

Have a to good work than a defi- 

Definite nite aim. In any line of en- 

Aim deavor that man wins who 

makes up his mind what 
he wants, what his special aim shall 
be and then works for it. But—don’t 
make that aim a low one. Put your 
mark high, work for something worth 
while, you may never reach your de- 
sire but you will have had the satis- 
faction of trying and all your life will 
be influenced and molded by that fact. 
says the Security Mutual Life. 

Decide early in the game what it is 
you want—and then get it. You can 
do it. 

The life story of many a great man 
shows a lack of education and of al- 
most all advantages in early youth but 


it also shows that this fact was never 
allowed to prevent progress. These 
men worked hard to educate them- 
selves. The greatness of the man shone 
forth in these early days in his very 
effort to overcome, in that he put his 
eye on a point far ahead and then bent 
all his energies to hew a path through 
these difficulties to that point. 

Whether it be in the line of insur- 
ance and one’s natural wish to become 
a large producer, whether it be a de- 
sire to stand at the head of any pro- 
fession, or to shine in any other way, 
it is the man who knows what he wants 
and reaches out for it who arrives. 

* s + 


‘Life insurance -— sales- 

Insurance men Sell a thing that 
Compared to has become almost or 
Staples quite as staple as 
groceries, says a writ- 

er in The Missouri State Life’s Bulletin. 

Ever think of that in approaching a 
prospect? 

Like groceries it comes in all sizes 
of packages. Therefore, every pros- 
pect’s necessities can be _ suitably 
supplied. How rich you have “struck 
it,” then, in your choice of a thing to 
deal in. 

Staple and comes in all sized 
packages. And ready for immediate 
use. No preparing or cooking needed. 
No waste, none ever left over to spoil. 
Doesn’t depreciate by being kept on 
hand. Keeps fresh as a daisy, and any 
sized package of it would prove better 
than a million daisies—better in the 
estimation of any and every man. 

Millions have bought it. Other 
millions are ready to buy it. 

What field man will own that he can’t 
sell at least one hundred thousand dol- 
lars worth of it a year? 

Well, hardly a one; but there are 
some who after saying they’ll do it, fall 
by the wayside for lack of persistency 
in seeing people. 

You can’t sell it as does the store- 
keeper who shelves his goods and waits 
for customers. No, sir, it won’t go that 
way. But if you’ll get out and keep at 
it—keep at seeing people and showing 
your goods—you'll sell lots of it 
That’s about all there is to it. 





THE MAN WHO HASN’T TIME 


“The man who says he hasn’t time 
to read,” said a big business man who 
directs over five thousand workers, 
and who has been able to keep abreast 
of modern business thought, “is the 
mar who hasn’t the desire to read. In 
my experience I have found that things 
men have wanted to do they have 
found time to do. When a fellow tells 
me that he cannot find time, but that 
he has the desire to read, I know 
that his desire is weak. The man who 
wants to do things will so arrange his 
affairs that he can find time. The 
man who hopes to climb high, who 
expects to be with the leaders, must 
be a student of the work and thoughts 


‘of other leaders. The great men of 


the world have been men who acquaint- 
ed themselves with the ideas and 
deeds of men greater than themselves. 
Man is an imitative animal and quick- 
ly follows the examples set by those 
he admires. All men have the same 
amount of time. Good management of 
one’s time enables one to do what one 
wants.” 





General Agent Merrell of the Equit- 
able Life of Iowa at Cleveland has di- 
vided his agency into two teams which 
will contest for the leadership in the 
office for the production necessary to 
qualify for the trip to the Panama- 
Pacific International Exposition. 


THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 


“ .. OF PITTSBURGH .. .«. 


are higher this year than ever before. Our 

attractive Accident and Health Policies 

have helped them to make more money. 
Write for a LIFE, ACCIDENT AND HEALTH Contract to 


Mr. FRANK A. WESLEY 


Vice-President and Director of Agencies 











CALL ON COMPTON 










CALL ON COMPTON 





The Service Route to Success 


By the Compton way, every client 
becomes a champion of your business 


COME IN AND TALK IT OVER—CALL TO-DAY 
WILLIAM N. COMPTON, General Agent 






S—misdat > — 


E INSURANCE COm 
OF BOSTON MASSACHUSETTS 
220 BROADWAY 

PHONE 6030-6031 CORTLAND 





NOLUWOD NO ‘TIV)D 





CALL ON 





COMPTON 








DARST ON SUPERVISION 





A Rare Exception When a Life Insur- 
ance Company Does Not Pay 
a Loss 


Commissioner Darst, president of the 
Insurance Commissioners Convention, 
spoke before the Life Presidents last 
week, saying in part: 

When a complaint as to a settle- 
ment is filed, the Insurance Commis- 
sioner should carefully investigate. 
Often the claimant has misunderstood 
the conditions of his contract, and an 
explanation from the Insurance Com- 
missioner cures his dissatisfaction. 

When I am confronted with the rare 
exception of a life insurance company 
failing to settle a death loss, or of 
conducting its business in a particular 
instance in a manner not in accord 
with my views of justice, I hesitate 
to give the fact publicity, because I 
realize that the harm done the law- 
abiding companies and the public 
through shaking the public’s faith in 
insurance would far surpass the good 
accomplished by public reprimand. I, 
therefore, attempt to obtain a correc- 
tion of the abuse without undue public 
clamor. 

The Insurance Department, having 
established a reputation for depend- 
ability, the advices of the department, 
whether through letters, official pub- 
lications or public addresses, will com- 
mand respect and attention. Com- 
panies having its approval will be ac- 
cepted without question. Thus, merely 
by doing his duty to his constituents 
in raising the standard of the insur- 
ance business and increasing the pub- 
lic’s knowledge of it, does the Insur- 
ance Commissioner give life insurance 
its best advertisement as a trustworthy 
buffer against adversity. 

This, in my opinion, is the Insurance 
Department’s function as an educator. 
Nothing spectacular; nothing to call 


for the plaudits of an excited public; 
just plain plodding—all of which is 
shaped to the end that insurance may 
have the deserved confidence of the 
people, and before this your menace 
of State insurance dissolves as fog 
before the noon-day sun. 


By making “licensed” stand for 
quality the departments have estab- 
lished confidence in the companies as 
well as in themselves. They have pre- 
pared the field; it is for the companies 
to cultivate it and reap the harvest. 





WORKMEN'S BENEVOLENT 





Examination of Fraternal Order by In- 
surance Department Shows 
Administration Cost 





The New York Insurance Department 
has completed an examination of the 
affairs of the Workmen’s Benefit and 
Benevolent ‘Association, a fraternal 
beneficiary associaton. It was formerly 
known as the Workmen’s Children 
Death Benefit Fund of the United States 
of America, which was an unincorporat- 
ed society now being liquidated by the 
insurance department. The newer name 
was chosen for the reorganized member- 
ship. 

Total ledger assets were shown of 
$27,328.01; non-ledger assets of $2,- 
746.65 and gross assets of $30,074.66. 
The surplus was $29,954.66. The ex- 
pense of operating an organization of 
this kind is shown by the fact that the 
death claims paid were only $2,910 and 
the total disbursements, $5,169.67. Out- 
side of the sum paid for death claims, 
this sum was all taken up with pay- 
ing expenses such as Office salaries, 
rent, postage supplies, etc. 

The death benefits paid are graded 
according to the age at entry. Only a 
death benefit is paid, no weekly sick 
or accident benefits are allowed. The 
assessments are 15 cents per month 
for each member regardless of age. 
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VOTE FOR MUTUALIZATION 


VOTE CAST 





IS 65,000 TO 1,600 





Policyho'ders of Metropolitan Life 
Give Their Assent—Jos. P. Day 


Chairman of Meeting 





By a vote of 65,900 to 1,600, policy- 
holders of the Metropolitan Life voted 
on the proposition to turn the owner- 
ship of the Company over to them by 
purchase from the stockholders. The 
polls were open from 11 o’clock in the 
morning to 4 o’clock in the afternoon. 
About 100 attended in person but there 
were over 66,000 ballots which had 
come by mail and which are now be- 
ing counted. The largest policyholder 
present yesterday was Joseph P. Day. 
He carries insurance in the Company 
amounting to about $150,000. Mr. Day 
was elected chairman of the meeting 
which was called to order by Frank 
Hasbrouck, Superintendent of Insur- 
ance of New York. 

Albert E. Smith of the department 
and T. Catesby Jones and Henry G. 
Sanford, who have been named by 
Judge Hasbrouck as inspectors of elec- 
tion then took charge of the canvass 
of votes of those present and of the 
proxies which had come by mail. All 
this is in accordance with the New 
York law governing such proceedings. 

When the official count of the vote 
is over the inspectors of election will 
report the result both to the Company 
and the Superintendent of Insurance. 
It will then be necessary for the latter 
to give his consent after reviewing 
the official records of the meeting of 
the directors, the stockholders and the 
r ‘licyholders. 

The voting completed the third step 
in the process of turning the $500,000,- 
000 of assets and the $40,000,0°0 of 
surplus over to the _ policyholders. 
There is no question but that the Su- 
perintendent will give his consent to 
the change when formalties are over. 





REDUCES PREMIUM RATES 





Action by Union Central Life Affects 
All Plans Except 
Term 





The Union Central Life Insurance 
Company, of Cincinnati, makes radical 
change, materially reducing its premium 
rates on all life and endowmefit poli- 
cies, there vy bringing the cost of par- 
ticipating insurance within easier reach 
of the insuring public. President Clark’s 
letter to the agency force, dated Decem- 
ber 26, in part, follows: 

“There has been much agitation by 
various insurance organizations, as well 
as an increasing desire on the part of 
the insuring public, for a reduction in 
premium rates. Your company after 
serious consideration, has concluded 
that this could be accomplished with 
advantage, and now presents to you a 
materially reduced participating rate at 
all ages and on all plans except Term. 
On and after January 1, 1915, all busi- 
ness will be written at the reduced 
rates. The Company will continue on 
a three and one-half per cent. reserve 
basis; hence all policy values remain 
unchanged.” 


CARRIED LARGE POLICIES 

Some of the large death claims paid 
by the Mutual Life during the past 
year follow: George W. Vanderbilt, 
$1,000,000; Albert H. Veeder, $201,371; 
Lloyd Cole, Baltimore merchant, $199,- 
214; Conrad Born, retired, Columbus, 
$100,000; Timothy D. Sullivan, politt- 
cian, New York, $178,500; Thomas 
Dolan, Pennsylvania capital, $105,208. 
Frederick Cromwell, Mendham, N. J., 
$111,337. In the case of the Vander- 
bilt insurance all but $250,000 was re- 
insured. 








During every second in 302 working 
days of eight hotfs each, 1913, the 
Mutual Life paid $7.29 to policyholders 
and received $6.66 from policyholders. 


BUYS AMERICAN HOME LIFE 





International Life Buys Texas Com- 
pany Organized Five Years 


Ago 


The International Life Insurance 
Company, of St. Louis, has completed 
arrangements for the purchase of the 
American Home Life Insurance Com- 
pany, of Fort Worth, Tex. 

The International Life is to pay 
$575,000 for the assets of the Texas 
company and the $6,000,000 insurance 
it now has in force. 

The deal was ratified in Fort Worth 
at a meeting of the stockholders of the 
Texas concern, at which 29,000 of the 
31,400 shares of stock were voted. 

The American Home Life has $568,- 
000 capital and surplus and $250,000 
reserve. It was organized five years 
ago. 

W. T. Waggoner of Fort Worth is 
president of the company. He is one 
of the wealthiest ranchmen of the 
State, owning 1,115,000 acres of land. 

W. T. Yarbrough, vice-president of 
the First National Bank of Fort Worth, 
is treasurer, and W. 4 Dugger, Jr., 
of Fort Worth, secretar 

Mr. Dugger will a with the Inter- 
national Life after the deal is completed, 
and will supervise the transferring of 
the busifiess to the St. Louis company. 

The Texas company confines its 
business to Texas and Oklahoma. Its 
assets consist of State and municipal 
bonds and high grade farm mortgages, 
and it is rated high in insurance circles. 
The producing agents of the company 
will be retained by the International 
Life. 

Massey Wilson, president of the In- 
ternational Life, has returned from 
Fort Worth, after completing the deal 
with American Home. 








Fienry Moir, Actuary of the Home 
Life, recently wrote a paper on “Valua- 
tion of Assets” for the Scotch Faculty 
of Actuaries, a summary of which was 
printed in The Eastern Underwriter. 
This paper received the comment of an 
extended discussion by distinguished 
foreign actuaries, including L. P. Orr, 
Gordon Douglas, T. M. Gardiner, Dr. 
A. E. Sprague, Robert Murrie, Henry 
Brown and J. Graham Watson. Mr. Orr 
summed up his remarks by saying that 
in his opinion a strictly conservative 
amortization plan should be adopted by 
British companies. Mr. Gardiner said 
that he would be sorry to see amortiza- 
tion adopted for the British offices as a 
whole, although he thought it might be 
desirable for some companies. Mr. 
Douglas thought the amortization plan 
sound. ‘Mr. Murrie said in part: “If 
redeemable bonds are to be treated dif- 
ferently from permanent ones it seems 
to me that a more scientific basis would 
be to prescribe a fixed rate of interest 
for valuation of all well-secvred bonds.” 
Dr. Sprague said: “Instead of assum- 
ing that all bonds considered good at 
present will be paid in full at maturity, 
we ought to make provision, by means 
of an investment reserve fund or 
otherwise, against the certainty that in 
the long run we will experience loss 
under some of them.” 





KRIS KRINGLE CLUB 
The Kris Kringle Club of the Mutual 
Benefit Life distributed gifts to 375 
poor children Christmas. Every letter 
addressed to Santa Claus, received by 
the Newark post office, was turned 
over to the Club, composed of clerks 
in the home office. The organization 
of the Club was a splendid idea and 

it has caused much happiness. 





The Girard Life Insurance Company 
is sending out an attractive calendar 
containing a picture of Stephen Girard, 
examining his will and captioned “Pro- 
viding for the Future. ‘My deeds must 
be my life. When I am dead my 
actions must speak for me.’” 





George C. Fichter, of Rochester, N. 
Y., who recently joined the Manhat- 
tan Life, wrote a first application of 
$15,000. 





THE 


METROPOLITAN LIFE 


| Insurance Company 


(Incorporated by the State of New York) 
(8tock Company) 


| es ee Peale 
The Company By the People 
For the People 


The Daily Average of the Company’s 
Business during 1913 was: 
549 per day in Number of Claims Paid. 


7,895 per day in Number of Policies 
Issued and Revived. 


$1,676,339 per day in New Insurance 
Issued and Revived. 

$286,288.02 per day in Payments to 
Policyholders and Addition to Re- 
serve. 


$164,025.94 per 
Assets. 














day in Increase of 





JOHN R. HEGEMAN, President 


METROPOLITAN LI 
HOME OFFICE BUILDING 


FE INSURANCE COMPANY 








ORGANIZED 1871 


. - * e 
Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 
OLDEST - LARGEST - STRONGEST 
Southern Life Insurance Company 
Issues the most liberal forms of Policies from $1,000.00 to $50,000.00 

CONDITION ON DECEMBER 31, 1913; 
Lisbitities Sapa ARNT OU RtEN Degetedbeteg H006¢ .pOdeeedecesoneTe . 
Captian GE GOPGRESe 0000 0000 cccevcccescccscccecccevcssccccces 
Insurance in Force. S000 bd ebeLcCeoNOPEDeeeere 
Payments to Polic yholders since Organization.. kckbSpugibestcamesdesunogek 14,1 $8,137.61 
Is Paying its Policyholders nearly. . epeeee ..$1,250,000.00 annually 
GOOD TERRITORY "FOR LIVE AGENTS 


eo 
Puen? 


94, eas. 092.00 








If you can write Ordinary and Industrial business in 
an exceptional field, under a progressive live wire 
manager, who controls five offices, all making ex- 
ceptional records, and incidentally the greenbacks 
address (in strict confidence to you), 

Box 75, Ironton, Ohio. 








Total Abstainers’ Policy 


means a direct money advantage to the in- 
sured and a wonderfully big advantage to 
the agent over his competitors. Ask us. 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 








The Guarantee Life Insurance Co. 
HOUSTON, TEXAS 


Insurance in force over Twenty Millions of dollars. 

Assets over One Million. 

Business received first cight months, 1913, 
(average One Million a month). 

We want a capable general agent for vacant office. 

important open territory. 


over Eight Million 
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NEW OFFICERS OF GERMANIA LIFE 

The result of the election of officers 
of the Germania Life is printed in an- 
other part of this paper. The new 
officers have had long experience with 
the Germania Life, every one of them 
being an expert in his particular line, 
a lover and follower of the best tradi- 
tions in life insurance. 

The new president, Hubert Cillis, not 
only has the respect and esteem of the 
life insurance fraternity, but his activi- 
ties in social and civic life have been 
such as to make him one of the most 
influential citizens of the city. He 
commands the affection of a large num- 
ber of people. His entire insurance 
career has been spent with the Ger- 
mania Life and the Company will con- 
tinue to forge ahead under his ad- 
ministration. 

The many friends of Mr. Dormeus, 
the retiring president, will be glad to 
know that in his new position of Con- 
sulting Director he will continue in 
touch with life insurance thought, men 
and conditions, and it is hoped that 
his health, the state of which caused 
his retirement from the exacting 
duties of president of a leading com- 
pany, will show improvement. 





WOULD DO BUSINESS DIRECT 

And now it is the Pacific Coast Cas- 
ualty Company of San Francisco that 
will try to do business direct with the 
assured, eliminating the services of 
agents and brokers. To induce direct 
patronage a discount of 30 per cent. 
from manual rates, will be allowed up- 
on all acceptable workmen’s compensa- 
tion risks. 

The reason for this radical departure 
by the Pacific Coast Casualty from 
established practice, according to its 
management, is the severe competition 
of the State Fund. 

“There is nothing new in the attempt 
to transact an insurance business with- 
out the help of agents. The Equitable 
Life of London has followed such pro- 
cedure for over a century, with the 
result, despite the liberality and gen- 
eral attractiveness of its contracts and 
the fine scale of dividends paid, its 
business in force after over a hundred 
years of effort, is trifling in comparison 
with that of its alert competitors em- 
ploying solicitors. 

Merchandise is frequently sold direct 
from manufacturer to consumer, and 


the slogan “eliminate the middleman” 
sounds generally attractive to all save 
those occupying that position. Insur- 
ance, and particularly the life and cas- 
ualty branches is sold in great meas- 
ure only through the persistently ag- 
gressive efforts of agents and brokers. 
Remove this force and the great vol- 
ume of business now written in this 
country each year, would shrink to in- 
finitesmal propositions. 

The futility of attempting to cut loose 
from agents has been demonstrated 
time and again and we opine that the 
experiment now being made by the 
Pacific Coast Casualty will differ in no 
essential respect from that tried in the 
past by other insurance institutions. 





LAW OF WARRANTY 

The suggestion of James H. MclIn- 
tosh, general counsel of the New York 
Life, before the Association of Life 
Insurance Counsel, and found else- 
where in this issue, that the life com- 
panies abandon any attempt to avail 
themselves of the law of warranty will 
prove interesting to companies. Mr. 
McIntosh believes that the law of fraud 
and the ordinary remedies for relief 
against fraud are full, complete and 
adequate for the protection of the busi- 
ness of life insurance. 





H. H. WARD 

The Eastern Underwriter congratu- 
lates H. H. Ward, manager in the 
Pacific Northwest of the Pacific Mutual 
Life, upon his winning the prize offered 
by thig paper for the best epigram 
covering the moral taught life insur- 
ance by the war. Mr. Ward’s mind was 
simply working true to form. His say- 
ings for years have been widely quoted 
by life underwriters. 





HARTFORD INSURANCE STOCKS 





Brisk Demand for Shares Made by 
Investing Public—Range 
of Prices 





A notable feature of the transactions 
on the Hartford Exchange, since its 
reopening on the 14th inst. has been 
the demand for insurance stocks. Up 
to a late date transactions in securities 
of this class were as here noted: 

There have been several transactions 
of Aetna Life at $500 a share dividend 
on. Travelers is now quoted ex-divi- 
dend 545 bid, 550 asked, with recent 
sales ranging from $545 to $550 a 
share. There is no change in the quo- 
tations of Aetna Accident & Liability 
and the stock is offered at $360 a share 
with recent sales in the neighborhood 
of that figure. Hartford Steam Boiler 
is quoted 435 bid, 450 asked. The quo- 
tations of Connecticut General remain 
unchanged 525 being bid. 

The fire stocks have also been active 
and the demand has been somewhat 
greater than the supply. The quota- 
tions are all January dividend on. 
Aetna Fire is quoted 338 bid, with re- 
cent sales at that figure. Phoenix Fire 
is quoted 375 bid, 380 asked. National 
Fire is quoted 345 bid, 350 asked, and 
the stock is considered a very desirable 
purchase at the present market price, the 
company paying dividends at the rate 
of 20 per cent. per annum. The quota- 
tions of Hartford Fire remain un- 
changed. There have been several 
sales of Standard Fire in the neighbor- 
hood of $73 a share and the stock was 
quoted at the board to-day 72% bid, 
74 asked. 





At a meeting of the executive com- 
mittee of the Fire Insurance Society 
of Newark Edward Hand was elected 
chairman of the executive committee 
for the coming year. 














The Human Side of Insurance 


W. O. ROBB 





Willis O. Robb, manager of the New 
York Fire Insurance Bxchange, de- 
livered an interesting address on “Ap- 
praisals” before the Fire Insurance 
Society of New York in its interesting 
loss adjustment series. Mr. Robb’s 
views on loss questions and rates, in 
both of which fields he is one of the 
country’s great experts, are in con- 
stant demand, and it is said that he 
receives more correspondence on these 
subjects, from persons desiring only an 
opinion, than any other person. Mr. 
Robb is courtesy itself and despite the 
heavy pressure on his time he complies 
with intelligent requests for informa- 
tion wherever possible. 

s oe . 

Morgan G. Bulkley, president of the 
Aetna Life, has again been honored in 
Hartford, this time by his election as 
president of the board of directors of 
Hartford Business Men’s Association. 

- . s 


Wilson Williams, the clever general 
agent of the New England Mutual Life 
in (New Orleans, recently sent out a 
holiday remembrance in the form of a 
pseudo insurance policy. 

° * s 


Judge James Nichols, president of 
the National Fire, of Hartford, and 
long one of the stalwart figures in the 
realm of fire underwriting, attained his 
84th birthday on Christmas. After 
some years association with the law 
Mr. Nichols was attracted to the fire 
insurance business, and in 1867 became 
connected with the old Merchants Fire 
as its adjuster and general agent. Two 
years later he became secretary of the 
National Fire, becoming president of 
the Company in 1887. A man of un- 
usual mental activity Judge Nichols, in 
addition to being chief executive of 
the National Fire is president of the 
Mechanics & Traders Insurance Com- 
pany of New Orleans; vice-president of 
the Franklin Insurance Company of 
Wheeling, W. Va.; director of the 
Charter Oak National Bank, director of 
the Phoenix Mutual Life Insurance 
Company, and a vice-president of the 
Society for Savings. He has been for 
many years a member of the Asylum 
Hill Congregational Church. He is a 
member of St. John’s Lodge, A. F. 
& A. M. 

~ ~ + 

A. A. King, special agent in New 
York and New Jersey for the Sterling 
Fire of Indianapolis, though far from 
having fully recovered from the result 
of an automobile accident in Buffalo 
some weeks ago, is on the mend. Both 
Mr. King and his wife were pretty 
badly cut up through the skidding of 
a taxi in which they were riding, 





though, fortunately neither was seri- 
ously injured. Genial “Al” is chafing 
under his present enforced inactivity, 
and longs for the time when he can 
again push for business, make inspec- 
tions, adjust losses, and perform the 
thousand and one incidental services 
always expected of the _ versatile 


special. 
* 7 * 


Fred Ackerman, New Jersey field 
man for the National Union of Pitts- 
burgh, and valiant champion of correct 
underwriting practices, is confined to 
his home with a badly disjointed ankle, 
the result of a recent fall upon a icy 
Pavement. Ackerman is a_ steady 
traveler under normal conditions, and 
the prospect of being laid up for 
several months is by no means a pleas- 
ing one to him. 


Harry Kalisch, counsel in Northern 
New Jersey for several of the casualty 
companies, and a particular expert on 
liability and compensation questions, 
has been appointed City Attorney of 
Newark by the new Mayor, Thomas L. 
Kaymond. Mr. Kalisch is thirty-three 
years old. His uncle was a Supreme 
Court justice. Mr. Kalisch is a gradu- 
ate of the New York Law School and 
was formerly a member of the Essex 
County Board of Elections. 


Frederick S. Crum, assistant statis- 
tician of The Prudential Insurance 
Company, has been appointed a mem- 
ber of the Board of Health of Newark. 
A native of West Candor, Cayuga 
County, N. Y., Mr. Crum has had a 
wide experience in health matters in 
his present position with The Pruden- 
tial Company. He is a graduate of 
Cornell and came to this city in 1897, 
becoming assistant statistician of the 
insurance company in 1901. He is a 
member of the American Public Health 
Association and of the American Statis- 
tical Association. He recently com- 
piled statistics for the American Med- 
ica] Association in a better babies’ con- 
test and has contributed numerous 
articles to medical and insurance jour- 
nals. Although recommended by the 
Public Welfare Committee Mr. Crum 
made it clear that he could not accept 
appointment unless it was agreeable 
to his employers, but added that with 
or without appointment he would ren- 
der whatever services he could to the 
health department. Such an offer was 
made some time ago by Mr. Crum but 
was never taken advantage of. His 
brother, Herbert H. Crum, is the health 
officer of Ithaca, N. Y., and was re- 
cently named sanitary supervisor for 
four counties in that State, which 
means that he has control of the local 
health officers in all four counties. 

= a 


John N. Starner, a local agent and 
adjuster of Auburn, N. Y., died a few 
days ago in his sixty-fourth year. In 
May he suffered a stroke of apoplexy. 

= 2 . 


George Kuhns, vice-president of the 
Bankers Life, of Des Moines, recently 
told a Des Moines newspaper of a 
censored letter, received by friends in 
New York from German relatives, liv- 
ing in Berlin. The letter told of roseate 
conditions in Berlin, so that it might 
pass the censor, but suggested ~ that 
the stamp be saved as a souvenir. Be- 
neath the stamp was written “We are 
starving.” A local controversy has 
arisen over the article. 





PITTSBURGH AGENCIES MERGE 


Merger of interests among local 
agency firms seems to be growing 
popular. The latest combination of this 
nature was effected in Pittsburgh, 
when C. L. Saxon Compariy, Little 
and McClure and the James Little 
offices combined, as the C. L. Saxon- 
McClure Agency. 
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EASTERN UNION SECRETARY 





A. RICHARDS SELECTED 





New Appointee Now With Continental 
Has Had Excellent Underwriting 
Experience 





The long continued search for a man 
capable of acceptably filling the secre- 
taryship of the Eastern Union has end- 
ed in the appointment of E. . 
Richards, who will assume the office 
on February 1. 

Mr. Richards at present and for 
some years has been connected with 
the sprinkler risk department of the 
Continental at its head office in this 
city. He was formerly with the Na- 
tional Board of Fire Underwriters in 
various important capacities, before 
that in turn serving six years with the 
T. B. Sellers Inspection Bureau in Ohio. 

In every connection Mr. Richards ac- 
quitted himself most creditably, dis- 
playing qualities, which it is figured, 
will prove most serviceable in admin- 
istering the intricate and decidedly re- 
sponsible affairs of the Eastern Union. 





SALOON BUSINESS ON DECLINE 





Extension of Prohibition Wave Makes 
Underwriters Apprehensive Re- 
garding Liquor Risks 





“Decreased demand for beer, adverse 
legislation and the voting ‘dry’ of many 
States and counties in the last eight 
years” is the reason assigned for the 
failure of the HosterColumbus Brew- 
eries Company of Columbus, Ohi, a 
$12,000,000 corporation, some days ago. 

Viewing the question solely from a 
business standpoint underwriters have 
been apprehensive of saloon risks 
for some time, and are becoming more 
so as the prohibition movement grows 
in strength, promising to become nation 
wide before many years pass. 

Generally speaking no moral hazard 
has ever been attached by underwrit- 
ers to breweries; business of this class 
being deemed the best of the special 
hazards; so much so was this the case 
that companies usually wrote three or 
four times as much upon a brewery 
as they would upon other special haz- 
ards. Nor is it now charged that a 
moral hazard exists among the manu- 
facturers of beer. But the saloons 
offer a wholly different proposition. 
Properties of this nature generally in- 
sure for from $1,000 to $25,000; a 
fair average line upon stock and fix- 
tures, being $2,500. Few of the small- 
er saloons of the country are inde- 
pendently owned, the great majority 
of them being mortgaged to different 
brewing concerns, the equity of the 
nominal owner in the establishment 
not usually exceeding three or five 
hundred dollars. If pressed to liqui- 
date their indebtedness few of the 
saloonmen would be able to qualify, 
and a knowledge of this fact renders 
insurance men decidedly uneasy. 





FAVOR ELECTRICAL INSPECTOR 





Telephone and Telegraph Companies 
Suggested Improved Methods 
for Hagerstown, Md. 





Upon invitation of Mayor Scott, of 
Hagerstown, Md., representatives of 
the telephone, telegraph, trolley and 
electric light companies represented in 
the city, appeared before the common 
council some days ago, and suggested 
plans for improving the poor wiring 
conditions known to exist. The mat- 
ter was thoroughly discussed, but ac- 
tion was deferred. The specifications 
prepared by the Committee on Over- 
head Wire Construction of the Na- 
tional Electric Light Association were 
recommended by the representatives 
of several of the wire companies pres- 
ent at the meeting. The employment 





Fire Insurance 


Depertitient | 


of a regular inspector was also urged. 
It is said that the insulation on many 
of the wires here has worn off and 
that some of the wires are not in first- 
class condition. 











SUGGESTIONS FROM WISCONSIN 





Commissioner Ekern Favors State 
Rate Supervision—Reduction 
of Hazards, Etc. 





In his final report to the Wisconsin 
Legislature, Herman L. Ekern, commis- 
sioner of insurance, makes a number of 
recommendations regarding the govern- 
ment of fire insurance affairs in the 
State. He opposes the present plan of 
rate-making and would have all tariffs 
supervised by the State. 

The commissioner believes the loss 
record of Wisconsin could be material- 
ly reduced through the compulsory in- 
stallation of automatic sprinklers in 
mercantile buildings, and recommends 
legislation to that end. 

As to Local Agents 

Concerning local agents Mr. Ekern 
observes: 

“The report raises a question as to 
whether the public receives a benefit 
from the work of the agent corre- 
sponding to the expense, and states 
that the trouble is not that the agent 
gets too much for his work but that 
under the present system much of his 
work must be misdirected—the present 
tendency toward continued multiplicity 
of the number of agents leads to a de- 
mand all the time for higher and high- 
er commissions, which attracts more of 
the unfit, furnishes less and worse ser- 
vice, and increases the cost to the poli- 
cyholder.” 





SUES RAILWAY FOR $115,000 





St. Louis Lumber Company Asserts De- 
laying of Fire Apparatus Caused 
it Heavy Loss 





Alleging that the blocking of the 
roadway by a lengthy freight train, de- 
layed the fire apparatus to such an ex- 
tent as to render its services of little 
value, the Boeckeler Lumber Company 
ot St. Louis, has brought suit against 
the Wabash Railroad Company for 
$115,000, 

The fire in the lumber plant occurred 
on May 20 last, and the ownership com- 
pany contends that had the fire depart- 
ment been permitted to proceed un- 
hindered the loss would not have ex- 
ceeded $2,500; because of the delay the 
damage reached $117,000. The suit 
against the railway is to recover the 
difference between the initial estimated 
and the actual final loss. 





OPENS BRITISH BRANCH 





Providence-Washington to Write Fire 
Reinsurance and Direct Marine 
Lines Abroad 





Holding that the cancellation of 
treaties with German companies offered 
an unusual opportunity to transact 
business with the great British insti- 
tutions, the Providence-Washington, of 
Rhode Island, has opened a branch of- 
fice in London. Through A. J. Collins 
& Company it will write fire reinsur- 
ance, while R. H. R. Burden will solicit 
direct marine business on its behalf. 
Mr. Burden has been London secretary 
for the Western Assurance Company. 


OPPOSES BOSTON PLAN 

Henry Evans, president of the Contin- 
ental and the Fidelity-Phenix, of New 
York, has addressed a letter to Secre- 
tary H. H. Putnam of the National 
Association of Fire Insurance Agents, 
reviewing the new arrangement adopt- 
ed for the majority companies operat- 
ing in and about Boston, and pledging 
the opposition of the companies under 
his direction thereto. 





IN 


SP NaTiONALUNION 

















. A GIFT WORTHWHILE : 























HAS MEMBERSHIP OF 1,400 


GROWTH OF STATE FEDERATION 





Organization Alive to Elements That 
Threaten Insurance Agents 
and Brokers 





Thoroughly alive to the dangers that 
threaten their business local agents 
and brokers are joining in substantial 
number the Insurance Federation of the 
State of New York, which although in 
existence but a short time boasts a 
membership of over 1,400 persons. 

It is understood that a dozen or more 
bills have been prepared amending in 
one form or another the State work- 
men’s compensation law, and these 
wi'l be submitted for consideration im- 
mediately the legislature meets. 

To watch the measures in question 
and such others as might be offered 
the Federation plans to employ emi- 
nent counsel at Albany, and will render 
him such assistance as lies within its 
power. 





ROW AT BALTIMORE 





Local Association Enjoined From Boy- 
cotting Two Agency Firms For 
Alteged Rate-Cutting 





Upon the complaint of Lee E. Hart- 
man & Co., incorporated, and the In- 
surance Agency of Baltimore, and the 
filing of a bond for $4,000, an injunc- 
tion was granted by Judge Daw- 
kins in the Circuit Court restraining 
the Associated Fire Underwriters of 
Baltimore and the executive committee 
from boycotting the complainants. 

It is alleged in the bill of complaint, 
filed through Niles & Wolff, attorneys, 
that the complainants placed $400,000 
fire insurance for Henry Sonneborn & 
Co. on the premises 536 to 542 West 
Pratt street at the rate of 20 cents on 


the $100, after that rate had been 
granted North Bros. & Straus, former 
tenants. This was in July, 1913, and 
the policies were reissued at the same 
rate a year later, although the defend- 
ants insisted on a rate of 25 cents on 
the $100. 

The members of the executive com- 
mittee of the underwriters, who are 
defendants in the suit, are Charles K. 
Abrahams, William T. Shackelford, 
William O. Cunningham, John P. Lau- 
ber, Jesse B. Riggs and John H. Gil- 
der, Jr. 





GOES TO A. B. MILLS & CO. 





Phoenix of London Abandons Local 
Department Securing Agency 
Representation Instead 





Additional evidence of a _ general 
shake-up in the managerial policy of 
the Phoenix of London, is found in the 
abandonment by the Company of its 
own metropolitan department, and the 
placing of its agency representation 
with A. B. Mills & Co. L. B. Bayard, 
Jr., recently, and for some years agen- 
cy secretary of the Phoenix, will be 
associated with Mr. Mills forming the 
“Company” in the firm. 

“Archie” Mills is one of the younger 
generation of local agents that “ar- 
rived,” through sheer merit, grit and 
push. Weed and Kennedy educated 
him, and he is a credit to his in- 
structors. 





AGITATING NEW TERM RULE 


An extension of the present term 
rule of the Underwriters Association 
of the Middle Department is being agi- 
tated. It is planned to include wood- 
workers and several other classes of 
risks, now written on an annual basis 
solely, as business that can be taken 
for three and five year periods. The 
matter will come up at the meeting 
of the Association this month. 


a 
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REVISE ASSOCIATION RULES 


AS TO USE AND OCCUPANCY 





Middle Department Plans to Deal With 
Important Subject at Next 
Meeting 





A revision of all present rules and 
rates governing the writing of use and 
occupancy and rent insurance in force 
by the Underwriters Association of the 
Middle Department, will be considered 
at the January gathering of the organi- 
zation. 

The special committee named to deal 
with the subject some time ago, recom- 
mends as follows: 

“We recommend the abrogation of 
all rules and rates now in rule book 
inconsistent with the following and the 
adoption of the phraseology given be- 
low in substitution as the general rule 
of the Association. 

Use and Occupancy 

“Rates are based on annual net profit, 
plus such fixed charges as shall be 
stipulated in forms, not cancelled by 
fire or lightning and the form shall pro- 
vide for a full year use and occupancy. 
Rates shall be made specifically by the 
secretary of the Underwriters’ Associa- 
tion of the Middle Department, and 
until so rated policies must be written 
at the highest co-insurance fire rate 
of the building or buildings where poli- 
cy covers. 

“Rates for use and occupancy insur- 
ance based on contract conditions devi- 
ating from above requirements may 
also be made by the secretary, and 
until so rated policies must be wrftten 
at the highest fire rate of the building 
or buildings where policy covers. 

Lessee and or Rent Insurance 

“We recommend changing of para- 
graph one, page 59, rule book by strik- 
ing out entire paragraph and substitut- 
ing the following: 

Lessee and or Rent Insurance 

“Form of policy shall limit loss of 
rents to the time necessary to restore 
the premises to tenantable condition. 

“When contribution is based on an- 
nual rental the rates shall be 25 per 
cent. less than the lowest rate applied 
to the building. 

“When contribution is based on rental 
for period necessary to restore build- 
ing in event of total destruction the 
rate shall be the Iowest rate applying 
to the building. 

“Term policies may be written gov- 
erned by rules applying to building. 

“When the rents of two or more 
buildings are embraced in one form of 
policy the computed average rate shall 
be based on the rents of each building 
and its rate. 

Hard to Define 

The attention now given to use and 
occupancy insurance by the Middle De- 
partment Association recalls a fam- 
ous gathering of the Factory Insur- 
ance Association in New York city some 
years ago. 

It was the annual meeting of the 
distinguished body and the members 
were asked to be on hand st Sherry’s 
a half-hour before dinner, in order to 
agree upon a standard use and occu- 
pancy insurance form. Before begin- 
ning serious work someone propounded 
the question as to what constituted use 
and occupancy insurance? This ap- 
parently simple problem started a dis- 
cussion that continued well on until 
midnight, sadly interfered with the well 
prepared menu, and was barren of defi- 
nite results. When the gathering broke 
up, a hundred different opinions were 
held upon the subject reviewed, and to 
this day there is no standard method 
of writing use and occupancy insurance. 





RECOMMEND SPRINKLERS 


Concluding its report of the fire in 
the New York city plant of the Amer- 
ican and European Film Company, the 
Survey Department of the New York 
Board of Fire Underwriters says: “All 
electrical devices used in connection 
with operating machinéry where films 


are handled should be properly en- 
closed. Films should be stored in ap- 
proved vault of masonry, or if less 
than 200 films are to be kept, same 
should be stored in approved double 
walled cabinets with proper vents to 
outside of buildings. Buildings where 
films are stored or bandled should te 
equipped throughout with automatic 
sprinklers.” 





INADEQUATE WATER SUPPLY 





Many Towns in Pennsylvania in Danger 
Because of Small Mains and 
Insufficient Hydrants 





Alarmed at conditions disclosed dur- 
ing the recent severe fire at Pottsville, 
authorities in many of the smaller com- 
munities in Pennsylvania have been 
studying the question of water supply, 
and have discovered a serious condi- 
tion in this respect. 

Fully 449 communities in the State, 
ranging from citi®és of considerable 
size to small villages, depend upon 
private corporations for their water 
supply. 

Charters for water companies do not 
require that companies applying for in- 
corporation shal] furnish water for fire 
protection through adequate mains or 
fire hydrants, but it has been the prac- 
tice of the State Water Supply Com- 
mission in approving applications for 
charters to stipulate that the com- 
panies endeavor to furnish means for 
fire protection when the companies are 
large enough to pay for that service 
and to see that the plans are so de- 
signed that when time comes they can 
adapt themselves to the new require- 
ments. 

Mains Too Small 

The tendency in Pennsylvania is for 
corporate companies and some of the 
municipal plants to furnish too small 
mains and too small hydrants. Small 
mains cause losses in pressure as well 
as being limited, naturally, in capacity. 
It is said that the municipal water 
works, generally speaking, are better 
provided to furnish adequate water 
supply, because the water bureau or 
department is under the direct control 
of Council. 

Within the last few weeks numer- 
ous complaints have been filed with 
the Public Service Commission regard- 
ing the inadequacy of the supply of 
corporate water companies. The com- 
plaints have been more numerous this 
year because of the drought, which 
was more extensive this fall than any 
in recent years. 

Virtually all of the complainants, in 
addition to objecting to the small sup- 
py of water for domestic and indus- 
trial needs, raise the point that larger 
mains and fire hydrants are needed. 
Among the boroughs that have objected 
to their water supply have been Scott- 
dale, New Wilmington, Halifax and Mt. 
Union. 

The claim that mining and industrial 
companies that take water from streams 
that are the source of supply for some 
of the towns, especially in the mining 
districts, have caused a shortage in the 
reservoir supplies of those communi- 
ties, has been made. There is not 
enough data collected by the State to 
prove that this is a fact, and it is 
thought at the Capito] that the amount 
of water taken is so limited that ex- 
cept in times of drought little, if any, 
damage is done. 

The difficulty in most growing com- 
munities is that the fire hydrants were 
attached to small mains at a time when 
the water systems of the towns were 
not very extensive and the municipal 
authorities have not demanded that 
adequate protection against fires be 
taken. 





NEW ENGLAND SPECIAL AGENT 


George A. Stickney, formerly New 
Fngland special agent for the Citizens 
of Baltimore, has been appointed to the 
same position with the City of New 
York Fire. 
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SUITS TO FOLLOW BIG FIRE 


BLAME POTTSVILLE WATER CO. 








Attorneys Retained to Institute Liti- 
gation by Parties That 
Suffered Loss 





Business men whose properties were 
burned in the great fire at Pottsville, 
Pa., on Friday last, will endeavor to 
hold the Pottsville Water Company 
liable for the loss, and have ordered 
legal action to enforce their claims. 

“J. W. Moyer, one of the lawyers 
engaged, stated that the proceedings 
will either be for the recovery of dam- 
ages or the revocation of the Com- 
pany’s charter. It is claimed that the 
Company was chartered to furnish 
water only to private consumers in 
certain territory, and that it has great- 
ly exceeded its legal privileges by fur- 
nishing water to railroad companies 
and coal corporations. 

“Mayor Pierce Mortimer stated that 
the great damage could be ascribed to 
only one cause, the lack of water. 

“When I arrived on the scene and 
saw there was no water pressure, I 
called up the water superintendent, 
and said to him: “Give us water or 
the entire city will be destroyed.” 
Shortly after this the water where I 


was standing was turned off altogether. 
Not a drop came through the hose. 

“It was heartrending to see the 
flames leaping over our principal build- 
ings, while in the street stood strong, 
brave men holding hose with not a 
drop of water in them.’ 

“The statement of the Mayor is 
backed up by Fire Chief James 
Lynaugh. W. D. Pollard, superintend- 
ent of the Water Company, says the 
normal] pressure of water was on.” 





PHILADELPHIA LECTURES 





Interesting Subjects Are Picked Out 
for Discussion Before Fire In- 
surance Society 





The lecture course of the Fire Insur- 
ance Society of Philadelphia is par- 
ticularly educational, interesting and 
constructive. The lectures follow in 
Part: 

“Metal Working Hazards,” A. E. 
Bruen; “Correspondence,” E. A. Law; 
“Fire Protection, Automatic Sprinklers,” 
P. D. C. Steward; “Chemical Hazards,” 
Charles A. Hexamer; “Kid Leather 
Works,” A. E. Bruen; “Deane Sched- 
ule,” Fred M. Buckley; “Fire Loss 
Settlement,” A. L. Mooney; “Statutory 
Requirements and Law of Agency and 
Agency Organization and Manage 
ment,” Dr. S. S. Huebner. 

The annual dinner of the Society is 
January 18 at the Bellevue-Stratford. 
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SOME RIFTS IN THE CLOUDS 


RECOGNIZING THE FIRE HAZARD 








Measures Taken in Massachusetts to 
Lessen Chance of Serious 
_ Conflagrations 





While the enlightened campaign be- 
ing directed by underwriters for re- 
ducing the fire waste of the country, 
produces results that seem meager in 
comparison with the time, energy and 
money spent in prosecuting the work, 
yet some headway is being made, and 
says C. J. Kimball of the Hartford Fire, 
“our efforts should be redoubled” in- 
stead of being relaxed. 

Reviewing the progress of the edu- 
cational campaign in Massachusetts 
Mr. Kimball says: 

We have seen in Salem a repetition 
of the disaster of six years ago in 
Chelsea, and the same fate may easily 
befall any of the wooden towns and 
cities of Massachusetts. We could in- 
stance places where, under similar con- 
ditions, a far greater loss than that of 
either Chelsea or Salem would inevit- 
ably result. 

In the face of these conditions, how- 
ever, we continue to hesitate to con- 
demn faulty construction, or to pro- 
hibit the further extension of immense 
frame areas, or to adequately protect 
by water supply and fire apparatus the 
hazards which already exist—and all 
because of the cost. We prefer to 
spend our money through the clearing 
house of insurance, which at the best 
can but partially repay the loss to the 
individual, and which offers no replace- 
ment whatever of actual lost values. 

A conflagration like that of Salem 
disarranges every brauch of the com- 
munity’s life, and however courageous 
its people, years of effort must be re- 
quired to restore normal conditions. 
We surely pay most dearly for our fear 
of the cost of prudence. 

We are glad, however, to record some 
hopeful progress in the work of fire 
prevention. As forecasted a year ago, 
a bill was introduced at the last ses- 
sion of the legislature providing for 
more careful supervision of fire haz- 
ards and protection. This bill, in spite 
of much opposition, was finally enacted 
in the law of Massachusetts as Chapter 
795 of the Acts of 1914. 

This law provides for a new State 
fficial, designated the “Fire Preven- 
ion Commissioner,” who is to perform 
within a designated portion of the 
Metropolitan District of Boston the 
duties of fire marshal (heretofore vest- 
ed in the State police) but with some- 
what enlarged powers. Although the 
law is much milder than that recom- 
mended by the Fire Hazard Commis- 
sion of 1912, it was a long step in the 
right direction. 

The Commissioner has been appoint- 
ed and has taken up his work with 
commendable zeal and discrimination. 
The plans which he has already out- 
lined show a keen appreciation of the 


‘importance and the difficulties of his 


task, and promise excellent results. 
The law should be strengthened at cer- 
tain points, and towns and cities which 
do not, by its provisions, come under 
its operation ought for their own pro- 
tection to accept it, as they are per- 
mitted to do. 

A meeting of representatives from 
the Metropolitan District called by the 
Mayor of Boston resulted in the ap- 
pointment of a committee which is 
seeking to co-ordinate the work of the 
municipalities of Greater Boston in 
matters of fire protection and preven- 
tion by both law and ordinance. 

Along the same general line a com- 
mission created by the legislature is 
preparing a building code which, if it 
becomes law, will provide a minimum 
code of building requirements for the 
safeguarding of life and property, ap- 
plying throughout the State. To this 
minimum, each municipality will be al- 
lowed to add further restrictions as 
may be required by local conditions. 
The support of the local agents should 
be given to this proposal when the re- 


port of the Commission comes before 
the incoming legislature. 

Out of the ruins of the great conflagra- 
tions of the past, and up from the black- 
ened wrecks of factory and home, comes 
the call for individual vigilance, and 
for adequate public measures, fearless- 
ly enforced even at great cost, which 
shall relieve us and our successors of 
this needless waste of property and 
criminal] sacrifice of human life. 





TEST SUIT BEGUN 
Action Instituted in Wisconsin to De- 
termine Whether Companies or 
Policyholders Pay Stamp Tax 





Appeal to the court has been made 
as to the responsibility for the pay- 
ment of the emergency stamp tax im- 
posed by the Federal Government upon 
fire insurance premiums. 

The action has been brought in the 
Federal Court at Madison, by six prom- 
inent fire insurance companies and 
seeks to restrain Commissioner of In- 
surance Ekern from revoking their li- 
censes to operate in Wisconsin for al- 
leged violation of his ruling that the 
companies and not the policyholders 
pay the tax. The companies joining 
in the action are: American, Newark; 
Continental, New York; German- 
American, New York; Hartford, Hart- 
ford; Home, New York, and the Phoe- 
nix of Hartford. 

The bill alleges that the companies 
have the right to demand that the 
insured shall supply at his own ex- 
pense the stamp required by the Fed- 
eral Act to be affixed to the policy, 
or to collect the cost from the insured. 

Mil‘ions are Involved 

On the gross premiums of $9,0°0,000 
for Wisconsin, this tax amounts to 
about $45,000 per year, which the stock 
corporations were prevented from shift- 
ing to the policyholders by the ruling 
of Commissioner Ekern. Applied to 
the entire United States, the whole tax 
is over $2,000,000, which the companies 
are now paying. 

This is the first suit begun and is 
intended to bring decision of the ques- 
tion by bringing the matter before the 
Supreme Court of the United States. 
In the meantime no attempt will be 
made by the companies to collect the 
tax. The first hearing on the motion 
before Judge A. L. Sanborn comes up 
between the plaintiff's attorneys and 
Attorney General Owen, appearing for 
the State, Jan. 26. 





CONSIDERING MERGER 





Two Kentucky Companies to Present 
Amalgamation Proposition to 
Their Stockholders 


Shareholders of the Great Southern 
Fire, of Louisville, and the Henry Clay 
Fire of Lexington, Ky., will be asked 
to consider a merger proposition along 
lines suggested by their respective 
company managements. Both corpora- 
tions are comparatively small and oper- 
ate in restricted territory. They bear 
clean reputations, however, and if pos- 
sessed of greater assets would be able 
to make more rapid headway. 

NEW MOTOR FOR ROCHESTER 

Once the new motor wagon just au- 
thorized for the salvage corps of 
Rochester, N. Y., be delivered the mo- 
torization of the fire department of the 
city will virtually be completed. 





HITCH’S BOOK ON ALLISON 


TALES ABOUT GIFTED EDITOR 





tiow Louisville Genius Broke into 
Newspaper Game, and Many 


Utner Stories Told 





The city of Louisville having once 
violated cherished tradition in icono- 
clast America by erecting a statue to a 
living man—General Joun B. Castle 
man, for years manager of the Royal 
in the South—it is oniy natural that a 
book of eulogy should be written on 
another of its distinguished citizens, 
who lives to read the tale—Young E. 


Allison, gifted insurance. journalist. 
‘lhat the book is from the pen of 
Champion 1. Hitchcock, a co-worker 


with Mr. Allison, and himself a figure of 
prominence in the insurance’ worid, 
should make it unusually readable. It 
is all of that. 
A Master of Gentle Satire 

For a great many years Young 
son has been writing bright, 
comments on _ ilsurance 
which were effective 
a sting. Satire has served him more 
poweriully than denunciation does 
others. He can puncture an insurance 
foible without leaving a trace of iil- 
feeling. His work for newspapers and 
magazines long ago drew attention 
from metropolitan editors who tried to 
lure him away from Louisville with 
ofiers of fat reward, all of which Mr. 
Allison declined. He spurns the great 
city with its cabarets and _ rabbit 
warrens. His modesty alone in these 
brass-band days deserves a chapter in 
itself. 

Much of Mr. Hitchcock’s book is 
given over to thoughts inspired by the 


EE. Alli- 
brilliant 
conditions 
without carrying 


famous Allison poem “Derelict,” a 
reminicence of Stevenson's “Treasure 
Island,” and starting: 


Fifteen men on the dead man’s 
chest— 
Yo-ho-ho and a bottle of rum. 
Drink and the devil had done 
for the rest 
Yo-ho-ho and a bottle 
Won Fame 
While Louisville prefers a 
Bourbon this poem not only won local 
notice, but has made for Mr. Allison 
an international fame. It is easily one 
of the best things written in the Eng- 
lish language. 
Mr. Hitchcock has succeeded in tell- 
ing the story of the personal side of 
Mr. Allison, who is the leading wit and 


of rum. 


bottle of 


practical joker of Louisville. Thousands 
of stories are told in local chronicles of 
instances where his facetious touch 
has lightened the busy hours of what 
otherwise would be prosaic days. Mr. 
Allison’s venture as a librettist into 
comic opera, where he “broke three 
tenors” and his vivid novelization of a 
tragic incident ina gambling house 
during the old days, and many other 
points are brought out. 
His First Newspaper Story 

In the book Mr. Allison is quoted, 
telling how he entered newspaper work, 
in the following characteristic fashion: 

“I lost two years going to school— 
from seven to nine years old. I.was 
put out of all the private schools for 


incorrigible ‘inattention’—then it was 
discovered that I had been partially 
deaf and not guilty—but my schooling 


ended there and I was turned loose on 
my father’s library to get an education 
by main force—got it by reading every- 


thing—had read Rousseu’s ‘Confes- 
sions’ at fourteen—and books replaced 
folks aS companions. Wanted to get 


nearer to books and so hired myself to 
the country printer and newspaper at 
thirteen—great disappointment to the 


family, my mother having dreams of 
my becoming a preacher—(hell of a 
preacher I would have made). I had 
meantime begun and finished as much 
as a Page apiece of many stories and 
books, several epic poems—but one 


day the Old Man went home to dinner 
and left me only a scrap of ‘reprint’ 
to set during his hour and a half of 


absence. 

“It was six or eight lines nonpareil 
about the Russian gentleman who 
started to drive from his country home 
t» the city one evening in his sleigh 
with his four children. Wolves attack- 
ed them and one by one he threw the 
‘hildren to the pack, hoping each time 
thus to save the others. When he had 


thrown the last his sleigh came to the 
city gate with him sitting in it a raving 
maniac. The yarn had been going the 
rounds of print since 1746. The Old 
Man was an absent-minded old child, 
and I knew it, so I turned my fancy 
loose and enlarged the paragraph to 
a full galley of long primer, composing 
the awful details as I set the type and 
made it a thriller. The Old Man never 
held copy’ reading proof, so he passed 
it all right and I saw myself an author 
n print for the first time. The smell 
of printer’s ink has never since been 
out of my hair.” 

Mr. Allison has been a 
pre acher at that. 


pretty good 





FIRE ASSOCIATION 


Organized 1817 Incorporated 1820 
Cash Capital $750,000 
IRWIN. President >. &. 


M. G. pseunieue. Sec. al 
R. N. KELLY, Jr., Asst. Sec. 


E. © 


Office: Company’s Building, 407- 


Assets $9,091,141 
CONDERMAN, Vice-President 


and Treas 





OF 

PHILADELPHIA F «4 
409 Walnut St. 

Charter Perpetual 


if ‘reas 








UNITED STATES 

Caledonian Building, 50-52 

CHAS. H. POST, U. 5. Mgr. R. 
NEW YORK C 





Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


Golden Hill Building, 59 John Street, New York 


HEAD OFFICE 
Pine Street, New York 


C. CHRISTOPHER, Asst. U. S. Mgr. 
ITY OFFICE 














F. H. HAWLEY, Pres. 






ORGANIZED 





hg 


Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,015,000.00 
AN AGENTS COMPANY 


1848 W. E. HAINES, Secy. 





General Agent 


Jersey and New York 


E. K. SCHULTZ 


PHILADELPHIA 


Eastern Pennsylvania, New 


LOGUE BROS. & CO. 


PITTSBURGH 
General Agents 


Western Pennsylvania 











14 


THE EASTERN 


UNDERWRITER 





January 1, 1916. 





ACTION AGAINST THE HOME 


FIRST GUN AT WASHINGTON, D. C. 








Effort Will be Made to Prove Recently 
Formed Association an Illegal 
Body 


In the suit filed a day or two ago 
by Jesse W. Lown, of Washington, 
against the Home Insurance Company 
of New York, a test will be made as 
to the legality of the recently formed 
Underwriters Association of the Dis- 
trict of Columbia. 

The complainant against the Home, 
alleges that as a policyholder of the 
Company, he was charged $2 in excess 
of a proper rate for his insurance, be- 
ing damaged thereby to the extent 
of $40. 

Neither Mr. Lown nor his attorneys 
are known to the insurance company 
or its Washington representatives, 
Tyler and Rutherford, nor does his 
name appear upon the Company’s rec- 
ords as a policyholder. In the direc- 
tory Mr. Lown’s occupation is given as 
that of a clerk, though whether em- 
ployed by the Government or private 
parties does not appear. 

That an effort to disrupt the Wash- 
ington association would be made was 
fully anticipated, underwriters appre- 
ciating that property-owners having for 
years enjoyed getting their indemnity 
at ridiculously low rates, would strenu- 
ously object to paying a proper figure, 
hence the equanimity with which they 
regard the case against the Home. 








FIRE MARSHAL FOR ST. LOUIS 





Measure Creating Office to be Submitted 
to City Counc?! Shortly 
Shou'd be Approved 





A measure creating the office of fire 
marshal for St. Louis, has been pre- 
pared, and will shortly be submitted 
che city council. The bill provides for 
the appointment of an officer at a salary 
of $3,000 per annum. It shall be the 
marshal’s duty to investigate the origin 
and circumstances of all fires. He also 
would have the authority to enter any 
building at any reasonable hour in the 
course of his investigations. It also 
would be made incumbent on him to 
lay all evidence of incendiarism, arson 
or other crime in connection with any 
fire before the prosecuting authorities, 
and to render them any further service 
in his power. 





A HARD YEAR, ETC. 
(Continued from page 1.) 
fixing of tariffs upon other than the 

broadest possible experience. 

Four States, Pennsylvania, Missouri, 
Iitinois and North Carolina conducted 
investigations into fire insurance af- 
fairs. Of the number Illinois and Mis- 
souri have made public their findings, 
the others will do so once their re- 
spective legislatures meet. It is un- 
derstood that both the Pennsylvania 
and the North Carolina investigators 
found little in the conduct of the busi- 
ness to complain of, such corrective 
suggestions as they may make being 
of a minor nature. 

Superintendent Potts, of Illinois, who 
directed the inquiry for his State, on 
the other hand, deals with fire under- 
writers as though they were a lot of 
brigands, intent only upon despoiling 
fhe assured. He would take the insur- 
ing of property against fire dut of the 
hands of private institutions and make 
it a function of the State. 

Kentucky a Storm Center 

Kentucky was the center of interest 
early in the year. An amendment to 
the State law threatened the interests 
of the companies to such an extent 
that they practically suspended doing 
business there, certain offices withdraw- 
ing from the State altogether and 
since refusing to re-enter it. Under 
pressure from the bankers and mer- 
chants, mainly from the larger centers. 
the objectional statutes were modified. 
making possible the reactivity of the 
companies. The loss, immediate and 


indirect, of the unwise legislation, was 
severe upon property owners, while not 
a few local agents abandoned the in- 
surance business in disgust, feeling 
that an interest so hampered by 
politics, was not a desirable one to con- 
tinue their association with. 
Supreme Court Decision 

To the surprise of many and the re- 
gret of all underwriters the United 
States Supreme Court reaffirmed the 
famous decision first rendered over 
forty years ago, that “insurance is not 
commerce” and hence is wholly amen- 
able to State regulation. The right of 
a State to supervise fire insurance 
rates was upheld. 

State Rate-Making 

The idea of State rate-making con- 
tinued to grow in popularity with 
legislators, who not satisfied with the 
law of New York, which grants the 
Insurance Department the right to re- 
view all rating schedules, and compel 
anti-discrimination between risks of 
essentially the same hazard, wanted 
the State and not the insurance com- 
panies to name the price at which un- 
derwriting organizations would sell 
their indemnity. 

Emergency Stamp Tax 

A furor was created late in the fall 
when companies belonging to the Na- 
tional Board of Fire Underwriters in- 
sisted that payment of the policy 
stamp tax levied by the Federal Govern- 
ment be made directly by the assured. 
Because of the conflicting rulings of 
various State insurance departments 
the companies concluded to leave 
settlement of the vexed problem to 
the courts and have instituted suit to 
that end in the Federal Court at Wis- 
consin. Pending judicial decision the 
companies are paying the charge. 

Reinsurance Treaties 

With the outbreak of the European 
war interest centered in the numerous 
reinsurance treaties had by British 
and American companies, with French, 
German and Russian corporations. Gen- 
erally speaking these were not dis- 
turbed, the executives of the reinsur- 
ance offices proving to the satisfaction 
of their treaty connections their entire 
willingness and ability to carry out all 
assumed obligations. 

Revised Standard Policy 

During the sessions of the New York 
Legislature a determined effort was 
made to secure the adoption of a new 
standard form of fire insurance policy. 
The effort was unavailing, !awmakers 
by a large majority being adverse to 
the suggested change. 

Rating Schedule in ‘New York 

Summer residences and_ private 
dwellings in New York were rerated 
under a new schedule, the adoption of 
which greatly excited local agents at 
Rochester, Troy, Albany and several 
other cities. In time the objectionable 
rules and charges were corrected, and 
the schedule is now giving satisfaction. 

Local Boards. 

After prolonged effort a company 
board was formed at Washington, D. 
C., though whether it will be permitted 
to continue is an open question; certain 
interests in the Capitol City being in 
full cry for its destruction. The re- 
organization of the Allegheny County 
Board with a company instead of a lo- 
cal agent membership was attempted 
but unsuccessfully, mainly because no 
one was able to give sufficient time to 
the project to carry it through. 

Annexes 

The agitation against underwriters 
ogencies continued, though without the 
energy or enthusiasm previously shown. 
Organizations of this character con- 
tinue to operate and seemingly find 
no difficulty in securing local repre- 
sentation, indicating clearly that agents 
are by no means a unit in opposing 
their existence. 

Local Agents Problems 

In local agency circles interest has 
centered largely about hostile legisla- 
tion, to combat which Insurance Fed- 
erations have been formed in a number 
of States. These show large member- 
ships and give promise of decided use- 
fulness. In New York, Pennsylvania, 





NEWARK FIRE 


INSURANCE CO. 


NEWARK, N. J. 
The Oldest Fire Insurance Company in New Jersey 
INCORPORATED 181: 


Agents Desired at Unrepresented Points 








GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 





ORGANIZED 1859. 


Statement, January 1, 1914. 


Cash Capital .......$1,000,000.00 
Assets ..........2+ 7,260,197.27 
ae Surplus ........ 2,596,266-99 
lus for Policy 
olders ......... 3,596,266.99 





HEAD OFFICE 
Cor. William & Cedar Streets 





The Gamweell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN ACTUAL 
SERVICE 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, MASS. 


AGENCIES 
5708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mass. 
1216 Lytton Building, Chicago, Il. 
335 Wabash Building, Pittsburgh, Pa. 
915 Postal Building, San Francisco, Cal. 
Central —_- Seattle, Wash. 
Utica Fire Alarm Telegraph Co., 
Utica, N. Y. 
Northern Electric Company. Limited, 
Montreal, Canada. 
General Fire Appliances Co., Ltd, 
Johannesburg, South Africa 
Colonial Trading Co., Ancon; 
Canal Zone, Panama 
F. P. Danforth, 1060 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 











THE YORKSHIRI 


tofore represented 
—— a U. 8. Managers 


NORTH & SOUTH RE ne 


Insurance Company, Ltd. 


lished 


The “YORKSHIRE” is the bwin we 1 strongeat of the Au ish Fire Companies not here- 


. E. LANE, Assistant Manager, 80 Maiden Lane, New York 
New ork Life Insurance & Trust Co., U. 8. Trustee, 52 Wall Street 


PACIFIC COAST DEPARTMENT, eteuee we Rete. Manager, San Francisco, Cal. 


EASTERN DEPARTMENT, 
Louisiana & Mlectocinnt Department, JAS. B. ROSS, aaa New Orleans, La. 


OF 7 i ENGLAND 
18 


the United 
ERNEST B. BOYD. Underwriting Manager 


R. a oe: Greensboro, N.C 
Dargan & Hopkins, Managers, Kuante, Ga 











Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 














Ohio, Indiana and Missouri, especially 
the movement is enthusiastically en- 
dorsed, and in each State the Federa- 
tion is recognized as a factor that must 
be dealt with. 

Complaint continues to be made by 
the agents of the aggression of the 
powerful brokerage offices, highly sys- 
tematized for handling large business 
and successful in securing it. Instead 
of combatting this competition agents 
as a rule recognize a condition and 
are arranging a proper basis of Cco- 
operation with the brokers, to their 
mutual advantage. The multiplicity of 
agents and the need for greater care 
in their selection continues to be recog- 
nized, and though little improvement 
in this respect has been attained 
during the year, the propaganda for 
betterment still goes on. 

“Hope Springs Eternal,” Etc. 

The fire underwriter is proverbially 
an optimist, and distressing as busi- 
ness conditions have been during 1914, 
he looks forward toward improvement 
in the new year, and is willing to do 
all in his power to bring about such 
result. 





WEST VIRGINIA FIRE LOSSES 

In the month of September the fire 
loss of West Virginia as reported by 
the State Insurance Department, 
amounted to $61,275, and that for Oc- 
tober to $25,999. In the same periods 
the insurance involved was $33,325, 
and $84,200 respectively. 


“SEEING THINGS” 





Representative Alexander Wants Con- 
gressional Investigation of Govern- 
ment’s War Risk Bureau 





Contending that small shippers are 
discriminated against in applying for 
indemnity to the Government’s Bureau 
of War Risk Insurance, Chairman 
Alexander of the House Committee on 
Merchant Marine and Fisheries, wants 
Congress to investigate the matter. 





TROY SCHOOL BURNED 

Public School No. 5, one of the mod- 
ern school buildings of Troy, N. Y., was 
destroyed by fire on the 24th ultimo, 
the loss being estimated at $100,000. 
Extending from Seventh avenue to Har- 
rison Place, between Federal and Jacob 
streets, the structure was three stories 
high on Seventh avenue and two stories 
high on Harrison Place. It contained 
26 rooms. 

The rapid spread of the flames em- 
phasized what underwriters have re- 
peatedly asserted, namely that the hall- 
ways and wells in public school build- 
ings, create draughts that are highly 
dangerous should fire once get under 
good headway. 





January Meeting 
January 16 is the date set for the 
next meeting of the Fire Insurance 
Brokers Association of New York city. 
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BROKERS ACTIVITIES 


T. H. RATIGAN ON BOSTON LINES 


CONTRACTION HAS BEEN SLIGHT 








Firm Handling Boston Elevated and 
Dry Goods Stores Has No Trouble 
in Placing Business 





There has been so much talk about 
line restrictions in Boston, following 
the criticisms made of construction and 
rates in the city, and the activities of 
Commissioner Hardison in asking ques- 
tions about liability of companies in 
the congested district, that a repre- 
sentative of The Eastern Underwriter 
asked Thomas h. Ratigan, of John C. 
Paige & Co., for a statement this week. 
Mr. Ratigan said: 

“Contraction of lines here has been 
very slight. We have not experienced 
any great difficulty in taking care of 
our business.” 

Asked about affidavit risks, notices 
of which have appeared in the papers, 
Mr. Ratigan said that there were al- 
ways some lines which needed pretty 
extensive insurance facilities because 
of unusual large values in some blocks 
in the business centers, but that this 
movement has not been anything out 
of the ordinary. 

In connection with John C. Paige & 
Co. it is interesting to note that this 
company has had a good year. It con- 
trols anumber of unusually large lines, 
including those of the Boston Elevated, 
A. Shuman & Co., Jordan, Marsh & 
Co. and R. H. White Co., the three 
latter leading Boston merchants. 

When John C. Paige died in 1897 he 
entrusted to his lieutenants the re- 
sponsibility of carrying on the business. 
They were Gustavus C. Holt, William 
R. Gray, Walter B. Henderson and Col. 
Everett C. Benton. Of these Walter 
B. Henderson and Col. Everett C. Ben- 
ton survive. They in turn recognized 
the qualities of their lieutenants and 
Thomas H. Ratigan, Herbert A. Knee- 
land, Ernest B. Fletcher, Arthur A. 
Lawson, Lewis A. Wallon and Charles 
E. Benton were admitted to partner- 
ship. Four of these men had served 
under John C. Paige. 

In fire insurance John C. Paige & Co. 
are general agents for Boston ar 
vicinity for the Fire Association, Pala- 
tine, Caledonian, Mechanics, Massachu- 
setts Fire and Marine, and Teutonia. 
They represent also the Yorkshire, the 
Home Underwriters, Colonial, American 
Lloyds and Great Western Lloyds. In 
the marine department they are gen- 
eral agents for both the Massachusetts 
Fire and Marine and the Insurance 
Company of North America. For auto- 
mobile business they represent the 
Massachusetts F. & M.; Boston; Insur- 
ance Company of North America and 
Royal. They also represent the Na- 
tional Surety and other companies. The 
firm is one of character and strength, 
and is respected throughout’ the 
country. 
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Will Miss Otte Dellevie 

Brokers and placers in the metro- 
rolitan district will greatly miss Otto 
Dellevie, the long time local manager 
of the ‘Phoenix of London, who re- 
tires from the Company’s service after 
an association of thirty-one years. Otto 
iz a good underwriter, made money for 
the Phoenix and fully earned the pen- 
sion which will be paid him. 

s . a. 
Surplus Line Offices 

The reinsurance of the Central 
Canada Fire, of Brandon, Manitoba, 
further emphasizes the passing of the 
surplus line offices, once so numerous 
in the chief cities of this country. Years 
ago there were at least fifteen or 
twenty firms or individuals representing 
excess line writing offices. and all did 
a profitable business, for themselves at 
least. The concerns repreSented rang- 
ed from the thoroughly reliable to the 
utterly worthless, the latter type being 


useful only in filling out lines as called 
for by the different co-insurance 
clauses. But with the extension of writ- 
ing capacity of the stock companies, 
and the creation of underwriters 
agencies, all the indemnity needed 
could be had from reputable offices, and 
the passing of the little surplus liners 
followed as a logical sequence. 
* = s 
W. I. Keeler Dead 

In the death on Christmas Day of 
William I. Keeler at his home in West- 
field, N. J., there passed away a well- 
known insurance and financial broker 
of New York, and one who possessed 
many warm friends. “Billy” Keeler’s 
early connection was with the New 
York Fire, of which he subsequently 
became secretary. The Company was 
put out of general business by the San 
Francisco conflagration, Mr. Keeler 
losing $30,000 personally thereby. With 
a change in control of the New York 
Fire Mr. Keeler opened a brokerage 
office, writing all kinds of insurance 
and selling investment securities. He 
had been ailing for several years, and 
had been away from business for 
months before his death. 

7 az s. 
Attractive Bonding Business 

Crane, Friend and Caziare, metro- 
politan managers of the bonding depart 
ment of the Fidelity and Casualty Com- 
pany, are being congratulated upon 
their latest desirable capture, namely 
the extensive fidelity schedule of the 
Riker-Hegeman Drug Stores Company. 
At the same time the firm renewed the 
line of the United Cigar Stores Com- 
pany. The premium upon the aggre- 
gate business is close to $20,000, a de- 
cidedly handsome sum, especially 
when the character of the risks is con- 
sidered. All three members of the gen- 
eral agency firm are young men of the 
20th century type. Each knows his 
business, and has a convincing way of 
presenting it to prospects. 





NEEDS REINSPECTION 





National Board Recommends Pitts- 
burgh Be Given Further 


* Attention 





Because of “the extensive improve- 
ments made in the water and fire de- 
partments and the apparent need of 
a thorough investigation of the effi- 
ciency and organization of the fire de- 
partment, it is believed that a complete 
reinspection of this city should be made 
at an early date by the National 
Board.” Such is the recommendation 
of the Board’s Committee on Fire Pre- 
vention regarding Pittsburgh. 





STATE DEPARTMENTS ACTIVE 





Texas, Virginia and ‘North Carolina 
Endeavor to Collect from Ameri- 
can Union Fire Claimants 





Tired apparently of waiting for the 
Pennsylvania Insurance Department 
receivership to liquidate the affairs of 
the defunct American Union Fire, of 
Philadelphia, the insurance commis- 
sioners of Virginia, North Carolina and 
Texas have taken a hand in the matter 
and are endeavoring to collect for 
claimants in their respective States. 





INSURANCE FEDERATION OF MO. 





Great Preparations Being Made For 
Initial Convention of the 
Organization 





An extended and interesting program 
of the first convention of the Insurance 
Federation of Missouri, which meets at 
St. Louis, on the 8th and 9th, has been 
prepared. 


HARTFORD REQUIRES MORE ROOM 

The rapid growth of its marine de- 
partment has forced the Hartford Fire 
to secure additional office space in its 
head office building. and to that end 
several tenants who have occupied 
rooms in the structure for many years 
have been forced to vacate. 

















Capital Stock - 
Liabilities 


Net Surplus 
Total Assets 


C. E. Sheldon, V. Pres’t. 
F. Hoadley, Secretary 





Fire, Tornado and Automobile Insurance 


American of Newark 


Chartered in 1846 


Special Reserve Pand 


- $10,004,903.21 
P. L. HOADLEY, President 


$1,000,000.00 
5,452,043.92 

° 300,000.00 
3,252,859.29 


Cc. W. Bailey, V. Pres’t. 
A. C. Cyphers, Treas. 


























CASH CAPITAL $700,000.00 


CLEVELAND NATIONA 


Fire INSURANCE COMPANY 
CLEVELAND, OHIO 


HYMAN D. DAVIS, President 
0. T. BROWN, Secretary 


CARROLL L. DeWITT, 
Vice-Pres. & Man. Underwriter 


A strong, modern Company that believes in the American 
Agency System and upholds it 


APPLICATIONS FOR AGENCIES DESIRED 





TWO HUNDRED AND FIFTH YEAR 


SUN 


INSURANCE OFFICE OF LONDON 
FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 


N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 

















John C. Paige Co. 


INSURANCE 
65 Kilby St. Boston, Mas 











British America 


Assurance Co. 


Incorporated 1838 


FIRE 
Head Office - Toronto, Canada 
United States Branch 
January 1, 1914 


a re $1,889,180.99 
Surplus ie Ts Bh avsewe 727,908.12 





W. R. BROCK, President 
W.B. MEIKLE, Vice-Pres. and Gen. Manager 








NATIONAL FIRE INSURANCE CO. 


OF HARTFORD, CONN, 


STATEMENT, JANUARY Ist, 1914 
LIABILITIES 


era 
Reserve for Re-Insurance....... 


Reserve for Outstanding 


Losses 
Special Reserve for Contingent Laaeeee 


All Other Liabilities 
Net Surplus 


Weta RaWSOR. 000000. coc cesses 
H. A. SMITH, Vice-President 


JAMES NICHOLS, President 


SES $15,485.762.00 








G. H. TRYON, Secretary 


Assistant Secretaries 


8 
F.D. LAYTON S. T. MAX 


WELL Cc. 8. LANGDON 


SURPLUS TO POLICYHOLDERS $6,082,441.NO0 











INSURANCE COMPANY OF NORTH AMERICA 


PHILADELPHIA, PA. 


FIRE 


AND TORNADO 
RENT, LEASE, USE (ff 
AND OCCUPANCY | 


CAPITAL - $4,000,000 x 
ASSETS - $17,938,784 2 
LIABILITIES - $9,193,374 

Net - Surplus $4,745,410. 


EUGENE L. 
BENJAMIN RUSH, Vice-President 
JOHN O. PLATT, 2nd Vice-President 








MARINE 


AND INLAND TRANS- 
PORTATION, MOTOR 
BOAT, TOURIST 
FLOATER,AUTO- 
MOBILE FLOATER, 
PARCEL POST 





é Pa, LOSSES PAID SINCE 
oh ORGANIZATION 


$164,800,757. 


Surplus to Policy Holders $8,745,410. 


ELLISON President 
T. HOWARD WRIGHT, Sec’y and Treas. 


SHBPLDON CATLIN, Ass’t. Seoretary 
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Unjust Effect of Multiple Taxation of Insurance Companies 


By JARVIS W. MASON 


Vice-President American Surety Co., New York 








The tendency which seems to be 
growing to raise in increasing propor- 
tion the sums necessary for the sup- 
port of government, State and local, by 
taxes on special businesses, particular- 
ly by taxes upon insurance companies, 
is becoming alarming, not so much for 
those companies, as for those who 
must pay the premiums for services 
of such companies, for after all, they 
and not the companies pay the taxes. 
Taxes constitute but a portion of the 
expenses of insurance companies, and 
premiums must be charged sufficiently 
large to enable such companies to pay 
their losses and expenses, including 
taxes, and make a profit, else capital 
will not be available for investment 
in insurance business. 

One Company Pays $137,803 Taxes 

Taxes are becoming to an increas- 
ing extent a large part of the expense 
involved in the transaction of the 
surety business. Take as an example 
the American Surety Company of New 
York, which paid in 1914 $151,803.56 in 
taxes of various kinds. These taxes 
take all manner of forms—licenses to 
transact business; local licenses to 
transact business; agents’ licenses; 
percentage tax upon premiums; tax on 
personal property; tax on real prop- 
erty; United States income _ tax; 
charges made for certifying papers and 
furnishing other certificates the obtain- 
ing of which is made obligatory by 
statute; charges for filing and record- 
ing annual statements, etc. 

The capital and surplus of that com- 
pany at the close of business 1913 was 
$5,972,128.95. If this tax be considered 
a tax upon the personal and real prop- 
erty invested in the business, it would 
amount to a tax of 2.31 on the full 
value of such property. If you take 
into account the fact that the average 
assessed value is less than 66 2-3 per 
cent. of the actual value, this amounts 
to a real estate tax of 3.45 per cent., 
being much larger than is charged up- 
on the real and personal property of 
individuals. 

An Income Tax of 20.9 Per Cent. 

During the year 1913 the revenue 
of the Company from all sources, with- 
out making any deduction for decrease 


in the value of the securities or for 
taxes paid, was $659,196.28. This tax 
paid—$137,803.56—would, then, there- 


fore amount to an income tax on that 
revenue of 20.9 per cent. If such an in- 
come tax were anywhere suggested, or 
even a tax equal to one-half’ of such 
amount, against the income of the aver- 
age individual, it would give rise to 
such protests that there would be 
either a material reduction in the tax 
or a revolution in the Government. 

Why will legislators fool themselves 
with the idea that corporations may be 
taxed much more heavily than _ indi- 
viduals, because the individuals who 
ultimately pay the tax will not know 
they are paying it! Whatever a cor- 
poration pays will either be paid by 
those who consume its products or will 
be a deduction from the income of its 
stockholders, and the latter alternative 
will not occur except under the com- 
pulsion of necessity. Legislators 
should appreciate that every dollar of 
this tax will be added to the premiums 
charged policyholders and will increase 
the expense of all business where 
suretyship Is necessary. 





VALUATION BOOK 

It is expected that the book issued by 
the National Convention of Insurance 
Commissioners which gives valuations 
to be used by insurance companies for 
valuing their securities in their annual 
statements for the year ending Decem- 
ber 31, 1914, will be ready for distribu- 
tion on Jan. 12, 1915, 





TAXES PAID BY AMERICAN SURETY 
COMPANY OF NEW YORK 





IN 1914 
State Local Total 

Ala $867.80 $114.34 $982.14 
Ariz 185.28 185.28 
Ark 559.61 559.61 
Cal. 1,649.08 50.00 1,699:08 
Colo 775.76 775.76 
Conn 621.29 621.29 
Dela 248.32 248.32 
ae 266.50 625.00 891.50 
Ga. ... 1,076.00 416.15 1,492.15 
_ ee 779.05 779.05 
Ill. ... 2,922.00 133.00 3,055.00 
Ind. . 2,638.94 2,638.94 
Ph ocss “eee 2,582.12 
Kan 590.33 130.25 270.58 
men. .. 916.94 275.75 1,192.69 
La. ... 1,216.00 366.20 1,582.20 
re 159.47 159.47 
Md. : 309.16 309.16 
Mass 772.00 27.50 799.50 
Mich 1,087.37 1,087.37 
Minn 2,214.14 22.05 2,236.19 
Miss 538.63 538.63 
Mo. 1,785.51 148.43 1,933.94 
Mont 970.57 970.57 
Neb. 980.54 5.78 986.32 
Nev. .. 22.00 22.00 
N. H. . 397.56 397.56 
M..2..i. “Agee 20.60 2,144.36 
N. M. . 266.00 266.00 
N. Y. . 17,378.05 73,047.00 80,425.05 
ae 971.61 971.61 
a 539.51 539.51 
Ohio . 918.00 26.22 944.22 
Okla 1,535.04 6.60 1,541.64 
Ore 616.59 18.90 635.49 
Penn 7,521.83 7,521.83 
— = 525.33 525.33 
S. C. 401.43 217.10 618.53 
Ss. D. 331.87 331.87 
Tenn 957.78 15.80 973.58 
Tex. 1,406.35 3.70 1,410.05 
Utah .. 483.14 19.15 502.29 
\ aren 265.36 265.36 
Va..... 23S 288.88 1,622.14 
Wash. 2,011.26 2,011.26 
W. Va 674.47 47.00 721.47 
Wis. 1,526.99 1,526.99 
Wyo. 240.73 240.73 
Dist. Col 771.03 771.03 
Alaska 45.19 45.19 
Hawaii 32.50 32.50 
Philippines 62.75 62.75 
Porto R. 153.04 153.04 

$60,224.84 $76,025.40 $136,250.24 
U.S... 1,654.32 1,654.32 





¥'d T’l.$61,879.16 $76,025.40 $137,904.56 





ADMITS CONTINENTAL CASUALTY 


By unanimous vote the Continental 
Casualty Company of Chicago, has 
heen admitted to membership in the 


3urglary Insurance Underwriters Asso- 
ciation. 





NEW JERSEY NOTES 





USE AND OCCUPANCY PROBLEM 





Machines Put Out of Commission 
Temporarily—Enough Stock on 
Hand to Keep up Production 





Controversy over use and occupancy 
continues to worry adjusters. A loss 
that has not yet been settled is in the 
picker house of a New Jersey factory, 
several pickers having been put out of 
commission for nine days. This house 
was isolated from the main factory, 
the loss having been occasioned by 
some belting which caught fire. The 
main plant was not injured in any 
way and investigation showed that 
there was sufficient picked stock on 
hand eisewhere in the plant to meet 
its needs for at least nine days. 

Under use and occupancy in the 
policy there was a provision that if 
the plant were not in operation the 
insurance company was liable for ap- 
proximately $100 a day. 

The assured claimed that since the 
pickers were not usable for nine days 
he should receive $900. The insurance 
company claimed that in so far as the 
plant did not diminish its full opera- 
tion and was able to make its average 
production for the nine days (the plant 
having enough picked stock on hand), 
the company’s liability was limited to 
what it would cost the assured to pick 
the stock which was consumed during 
the nine days, during which the ma- 
chines were not working; in other 
words, cost of the labor. 





HUDSON COUNTY LOSSES 

Losses in Hudson County are helping 
to swell the heavy New Jersey loss 
ratio. It always happens that during 
the last month of the year there are 
numerous fires. 

In Hoboken the American Hotel 
burned, and in Jersey City the explosion 
of an automobile Jamp caused four 
autos and a number of horses to be de- 
stroyed in the stable and garage of 
William McCullourch. The Jersey City 
loss is given as $12,000. 

BOONTON’S WATERWORKS 

In view of the sentiment in New 
Jersey against waterworks owned by 
private corporations it is interesting 
to note that Boonton has been trying 
for some time to buy the water plant 
there, but has been unable to do so 
to date, not only by reason of fictitious 
values put on the plant, but, also, the 
refusal of the owners to permit the 
proper sort of an appraisal of valuation. 





ACQUITTED OF ARSON CHARGE 

Joseph Fish, a well known public ad- 
juster of Chicago, has been acquitted 
of the charge of arson. Fish it was 
alleged in 1909 conspired with David 
Korshak, a confessed incendiary, to 
cause fires for which he acted as insur- 
ance adjuster. 


ASBURY PARK CRITICISM 





Another Editor Answers Appeal of 
Relative to Whack the Insur- 
ance Companies 





The New Jersey Rating Office was 
attacked this week by one of the As- 
bury Park newspapers, complaining of 
combination of insurance interests. 

It develops that the complaint 
originated from the recent rating of a 
theatre in the seashore resort. The 
original rate on the theatre was 4 per 
cent. It was written at a cut rate under 
the old regime. The new rate, about 
2% per cent., struck the owner of the 
theatre as excessive. A relative who 
runs a newspaper was brought into ac- 
tion, the attack following. 

It is noted that in nearly every case 
criticism of the rating law is actuated 
by selfish motives. If any one has any 
influence with a newspaper and at the 
same time does not like one’s rate the 
editor is told to fire a broadside. It’s 
an easy thing to fire. 





WEST ORANGE WATER SUPPLY 





Municipal P‘ant Held Too Expensive— 
Would Cost Over $350,000 
to Install 





According to expert advice the con- 
struction of a municipal water supply 
of 4,000,000 gallons daily capacity, 
would “cost $350,000, this sum not in- 
cluding the laying of pipe lines.” The 
suggestion of the consulting engineer 
was that the community buy an addi- 
tional supply from public or private 
sources. 


NEWARK’S FIRE COMMISSIONER 

It is reported that the fire commis- 
sioner to be appointed by the new 
Mayor of Newark will not be an in- 
surance man. The experience with 
insurance men as fire commissioners 
in former days was not satisfactory to 
the insurance interests of the city. The 
sentiment of Clinton street, Newark, 
is that the functions of the office can 
be best fulfilled by a man not connect- 
ed with underwriting. 





MARINE LOSSES ON LAKES 

But one of the 200 vessels belonging 
to the Great Lakes Protective Associa- 
tion, proved a total loss during 1914. 
The steamer Caldera sunk the steamer 
W. H. Gilbert in Lake Huron. That 
case has not been settled but it prob- 
ably will be fixed up without a lawsuit. 
The heaviest loss to the underwriters 
was the steamer Benjamin Noble, which 
was insured for about $120,000. Her 
cargo of steel rails was also insured. 


WIDOW TO CONTINUE BUSINESS 

Mrs. Jennie Schwab, widow of Julius 
Schwab, Paterson agent, will conduct 
his insurance business in the future. 
She has severed her connection with 
the office of G. Edward Kaiser. 








ASSETS. 


Mortgage Loans 





Agents Balances 








Real Estate (Equity)............. 
Bonds (Market Value)........... 
Cash in Banks and Office.......... 


Interest and Rents due and accrued 


‘Surplus to Policyholders, $1,310,328.36 


First National Fire Insurance Company 
of the United States 


WASHINGTON, D. C. 


STATEMENT OF CONDITION JUNE 30th, 1914 
As shown by an examination made by the Insurance Department of the District of Columbia 


LIABILITIES. 
..++ $254,500.00 | Outstanding Fire Losses............... $32,869.54 
.... 246,850.00 | Unearned Premium Reserve....... ences 203,001.38 
--.. 868,797.60 | Accrued charges on Real Estate......... 5,208.43 
eel 89,182.43 | All other Liabilities............ wiheth oc 5,311.09 
are 64,650.96 | Capital Full Paid..... hp bt ak daiiw ee 848,527.50 
Tee 26,694.33 | Capital Part Paid. ........ccccccscces 37,560.00 
ee oe GTB BS 1 Dae sos. vv 0 Kho cb ew ise c's iis 6-<'es 424,240.86 
....$1,556,808.57 NE. wa bt aw is bin bats Shies Site Ske oe $1,556,808.57 
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TRANSACTS 
Personal Accident, Health and Disability; 
Plate Glass; Automobile; including Property 
Damage & Collision; Elevator, Teams, 
Employers’ Liability, Workmen's Compensa- 
tion, Public and General Liability Insurance. 
Fidelity and Surety Bonds, 


Head Office for the United States 
57-59 WILLIAM ST.,NEW YORK 











Western Department: Pacific Department: 
ee ioe san Fancy, al 
REINSURES ROYAL CASUALTY 





CAS. CO. OF AMERICA IS BUYER 





H. R. Oliver To Go With Reinsurer, 
Which Will Enter Several 
Additional States 





The Casualty Company of America 
has reinsured the industrial accident 
and health business of the Royal Cas- 
ualty Company of St. Louis. H. R. 
Oliver, vice-president and agency 
manager of the Royal Casualty Com- 
pany, has been appointed Industrial 
Department Agency Manager of the 
Casualty Company of America, with 
headquarters in Chicago. The rein- 
surance becomes effective on January 
1, 1915. 

Where Did Business 

The Royal Casualty Company has a 
number of strong agencies, and its 
premiums for 1914 will foot up $77,000. 
It does business in the following States: 
Missouri, Illinois, Mississippi, Okla- 
homa, Louisiana, Pennsylvania, Wis- 
consin, Texas, Alabama, Georgia, In- 
diana, and Wisconsin. The details of 
the reinsurance were handled for the 
Casualty Company of America by 
Edward L. Hearn, vice-president and 
general manager of the Company; and 
J. J. Sheridan, manager of the Indus- 
trial Department. 

The Casualty Company of America 


Royal 


will immediately enter Mississippi, 
Alabama, Georgia, Oklahoma and 
Louisiana. 


The Casualty Company of America 
has an enviable record for liberal ser- 
tlement of claims and prompt service 
to its policyholders. Its assets exceed 
$3,280,000. It has paid in claims to 
date more than $11,000,000. 

Organized in 1908 


Samuel Clark is president of the 
Royal Casualty Company; Claude N. 
Saum is first vice-president; Harry R. 
Oliver is second vice-president and 
agency manager; and George E. Hans 
is secretary and treasurer. 

The Company was incorporated in 
1908, and began business with $100,000 
capital. It was organized by officers 
of the Royal Fraternal Union of St. 
Louis, taking over the business of that 
concern. The Company’s assets on 
December 31, 1913, were $114,960. 
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RESERVE BANK EMPLOYES 


BONDED UNDER SPECIAL FORM 








Business Pretty Well Distributed 
Among Companies—Rates Ten 
and Twenty-Five Cents 





Bonds required by the National 
Government from officers and employes 
of the Federal Reserve banks have been 
issued, practically all of the fidelity 
writing companies of the country shar- 
ing in the business, either through di- 
rect issue or by way of reinsurance. 

Under the Federal Reserve Act 
twelve regional banks have been estab- 
lished, one being located at each of the 
following centers: Boston, New York, 
Philadelphia, Baltimore, Atlanta, Cleve- 
land, Chicago, Minneapolis, St. Louis, 
Kansas City, Dallas and San Francisco. 
Aside from the Federal Reserve agent 
and the deputy agent each of the banks 
will employ, it is estimated, from one 
hundred to five hundred persons, their 
number of course, being dependant 
upon the extent of the business trans- 
acted. 

Each of the officers and employes is 
required to furnish bonds both to the 
banks and to the United States Govern- 
ment, guaranteeing the faithful perform- 
ance of all duties demanded by the 
regulations and pledging the safety of 
funds in their keeping. 

The Federal Reserve Agent is bonded 
in the sum of $250,000; his deputy for 
$150,000, and the chief clerk, who is 
practically the cashier, for $250,000. 

The form of bond demanded by the 
Federal Reserve Board and running to 
the banks, is the American Bankers 
Association schedule bond, from which 
the bond running to the Government 
differs somewhat. The latter is prac- 
tically conditionless and without limit 
as to time. 

The annual rates, made by practically 
all companies was ten cents for 
Government bonds and _ twenty-five 
cents for those running to the banks. 

In response to the Government’s in- 
vitation the following named companies 
expressed their willingness to write the 
form of indemnity called for: American 
Fidelity; American Indemnity; Aetna 
Accident; American Surety; Casualty 
Co. of America; Chicago Bonding and 
Surety; Equitable Surety; Fidelity & 
Deposit: Fidelity & Casualty; Globe 
Indemnity; Hartford Accident & In- 


demnity; Illinois Surety; International 
Fidelity; Maryland Casualty; Massa- 
chusetts Bonding; New Amsterdam 
Casualty; ‘National Surety; Pennsyl- 


vania Surety; Royal Indemnity; South- 
ern Surety; United States Fidelity & 
Guaranty and the United States 
ruaranty. 





DEPARTURE BY TRAVELERS 





Company to Add Burglary and Plate 
Glass Insurance to Other 
Lines 





Stories current for some months to 
the effect that the Travelers Insurance 
Company planned to add burglary and 
plate glass insurance to the indemnity 
lines it had long written, have been 
verified. Official announcement that 
the new lines will be taken up has been 
made. These branches will be under 
the direction of F. S. Garrison who will 
join the Travelers very shortly. 

Mr. Garrison is at present an officer 
of the New Amsterdam Casualty Com- 
pany and is accounted one of the ablest 
of the burglary underwriters. Previous 
to going with the New Amsterdam he 
was with the United States Casualty. 





AGENCY SUPERVISION FOR N. Y. 

F. B. Risely has been selected by 
the National Casualty Company, of 
Detroit; as agency supervisor in its 
New York city territory. 





Bonds of Suretyship—— Casualty Insurance 





FIDELITY and DEPOSIT COMPANY 


OF MARYLAND 
Assets over . . 


The Strongest Surety and Casualty Company 
in the World 


An “F, & D.” Guarantee is the Greatest Pledge 


of Service and Security 


$11,000,000 





Home Office: 





BALTIMORE 








PLANS ANNUAL BANQUET 
Insurance Institute of Hartford to 
Celebrate Next Month—Officers 
of Association 





Great preparations are being made 
for the annual banquet of the Insurance 
Institute of Hartford, which will be 
held early next month. 

Practically all of the Hartford com- 
panies are represented in the Institu- 
tion, the present executors of which 
are as here noted: 


President—L. N. Denniston, 
Travelers Insurance Co. 
Vice-Presidents—Casualty, H. P. Dun- 


The 


ham, Aetna Life Insurance Co.; Fire, 
F. C. Moore, Hartford Fire Insurance 
Co.; Life, James L. Loomis, Connecti- 


cut Mutual Life Insurance Co. 

Secretary—J. F. Noonan, 
Fire Insurance Co. 

Assistant Secretary—J. S. Chehowski, 
Aetna Life Insurance Co. 

Treasurer—Dwight North, 
Fire Insurance Co. 

Life Directors—Three years. J. M. 
Laird, Connecticut General Life Insur- 
ance Co.; one year, O. M. Thurman, 
The Phoenix Mutual Life Insurance Co. 

Casualty Directors—Three years, J. B. 
Rhodes, 2nd, The Travelers Insurance 
Co.; two years, E.Sydney Berry, Hart- 
ford Steam Boiler Inspection and In- 
surance Co. 

Fire Directors—One year, J. H. Mc- 
Cormick, Scottish Union & National 
Insurance Co.; two years, H. E. Bur- 
dette, London & Lancashire Fire In- 
surance Co. 


Phoenix 


Phoenix 


NOT AN ACCIDENT 





Massachusetts Court Exempts Com- 
pany From Liability in Inter- 


esting Case 





According to a decision of the Su- 
preme Judicial Court of Massachusetts 
in the case of Smith versus the Trav- 
elers Insurance Company, death result- 
ing from the deliberate inhalation of 
a nasal douche, is not an accident within 
the meaning and intent of the personal 
accident contract. 

In the course of 
court held: 

“The deceased, whose life was in- 
sured by the defendant against some 
risks, died from spinal meningitis. 
This disease, according to the plain- 
tiff’s evidence, was caused by the pres- 
ence of streptococcus germs in the 
brain. The germs had penetrated into 
the brain from the middle ear through 
a hole in the mastoid bone. They had 
been carried into the ear from the 


its decision the 


outer nose, through the eustachian 
tube, but a nasal douche, which the 
deceased was using for catarrah, as 


he had been in the habit of doing, and 
which on this occasion he had ‘sniffed’ 
or drawn into his nostril less gently 
or harder or more violently than he 
usually did. Streptococcus germs are 
among the most virulent and danger- 
ous germs known; but they are found 
somewhat frequently in the outes nose, 
and might remain there indefinitely 
without harm. The nasal douche used 
by the deceased was harmless in itself; 
but the harm was done by the fact 
that he drew it too violently into his 
nostril, by reason whereof it reached 
the eustachian tube and was carried 
into the middle ear and thence pene- 
trated into the brain. That there 
should be a hole or perforation in the 
mastoid bone through which pus or 
germs could pass from the ear into 
the brain is a very rare occurrence, in 
only one of about 1,000 skulls.” 





UNDER THE JERSEY LAW 





Court to Decide How Much Nurse May 
Recover for Injuries Inflicted by 
Young Charge 





Claiming to have been badly hurt by 
her five-year-old charge, Miss Hattie 
Miller, a nurse, sued Col. A. R. Fordyce, 
Jr., of Newark, for $3,000. The defense 
asserts that he would be Satisfying the 











law by paying about $50. Argument 

was heard in the matter some days ago. 

following which the court took the 
case under advisement. 

$70,000 VERDICT 
New York Savings Bank to Pay 
Heavily Because of Elevator 

Accident 

Reversing as excessive the verdict 


of $100,000, the court on Tuesday last 
declared $79,000 as the proper amount 
the Emigrant Industrial Bank of New 
York city should pay the estate of 
former Supreme Court Justice Henry 
Bischoff. The eminent jurist was 
killed in an elevator accident in the 
bank building some months ago. 





DE LEON ADDRESSES GATHERING 

One of the most interesting of the 
numerous addresses delivered before 
the gathering of the American Asso- 


ciation for Labor Legislation at 
Philadelphia, was that by E. W. 
De Leon, president of the Casualty 
Company of America. A thorough 


student of his subject, widely read, and 
a lucid thinker and speaker, his re- 
marks always attract earnest attention. 
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IS NOW A DISTINCT CLASS 


INSURANCE NOW DEFINED 





HALL 





Burglary Insurance Underwriters Asso- 
ciation Decides Several Im- 
portant Topics 





Under a ruling reached at a meeting 
of the Burglary Insurance Underwrit- 
ers Association in this city some days 
ago, insurance upon property in the 
hallways of high-grade apartments 
may now be written as a separate 
class, instead of being covered by rider 
_under the general residence form and 
for an additional premium. 

The rate for the indemnity is $1.50 
per $100 of value, with $5.00 as the mini- 
mum premium. 

An extension of the New York city 
association jurisdiction to embrace the 
Connecticut towns of Darien, New 
Canaan, Norwalk, Greenwich and Stam- 
ford, was also agreed upon, thereby 
avoiding the confusion that has attend- 
ed writing business in these centers 
heretofore. 

In future too, the commission agree 
ment of the Philadelphia Association 
will apply to the adjacent counties of 
Bucks, Delaware, Chester and Mont- 
gomery. 

House Garage Rates 

The growing popularity throughout 
Connecticut and Massachusetts, of 
garages built into the homes, making 
them in effect merely an additional 
room, has induced the burglary under- 
writers in such cases to cover garages 
under the dwelling house form. 





ANOTHER LINE 





Ocean Accident & Guarantee Adds Fly 
Wheel Insurance to Its 
Other Branches 





Fly wheel insurance will be written 
by the Ocean Accident & Guarantee 
Corporation, in addition to the other 
lines of casualty insurance previously 
transacted. 





WRITING REVISED POLICY 

All companies belonging to the Bur- 
glary Insurance Underwriters Associa- 
tion, are now free to issue the revised 
form of bank burglary insurance policy 
copyrighted by the American Bankers 
Association, ‘the latter organization 
having given them authority so to do. 


TWO MONTHS PREMIUMS 
Within two months the field staff of 
the Travelers of Hartford, wrote $311,- 
000 in new accident premiums. This 
clearly attests that business and plenty 
of it is to be had, it agents seek it de 
terminedly. 





GIVEN BROOKLYN AGENCY 





been 
the 


J. Lehrenkrauss’ Sons have 
given the Brooklyn agency for 
Hartford Accident & Insurance Co. 


INTERSTATE 
Life & Accident Company 


CHATTANOOGA, TENN. 











Accident, Health, 
Plate Glass and 
Weekly 
Life Insurance in 
Tenn., Geo. 
and Ky. 











Most Loyal Agency Force on Earth 
AND THERE'S A REASON 


Ask H. D. HUFFAKER, President 











NOVEMBER EMBEZZLEMENTS 


Embezzlements during November, 
according to the tabulation of the 
Fidelity and Casualty Company, aggre- 
gated $624,608.03, distributed according 
to business as follows: Banks and 
trust companies, ‘$428,610.00; beneficial 
associations, $50,590.63; public service, 
$21,575.00; general business, $37,159.82; 


insurance companies, $13,327.29; court 
and trust companies, $54,120.00; trans- 
portation companies, $13,294.00; mia- 


cellaneous, $5,931.29. 





From the wealth of its ex- 


Diversify perience the Fidelity & 
Your Casualty Company man- 
Lines agement urges its agents 


to “diversify their lines,” 
and for the following reasons: 

“The most successful insurance men 
that we know have their favorite lines 
of business (accident, liability, and so 
on), and give them a disproportionate 
share of their time, but they cast a 
sheet anchor to windward by placing 
on their books at least some risks in 
various other departments. They do 
this partly because they find that busi- 
ness of any kind invariably breeds busi- 
ness of other kinds, and partly because 
they wish to insure themselves against 
temporary or permanent reverses in 
their specialties. An example of the 
first advantage may be found in the fact 
that the careful handling of a contract 
bond, say, will often cause the grateful 
contractor to place his liability or his 
accident insurance in the same Office. 
An example of the second benefit may 
be found in the experience of agents 
who have suffered almost instantane- 
ously through annihilating legislation a 
woeful loss of commissions, but who 
have been able to replace them within 
a moderate time with other lines of 
which a nucleus was already on their 
books. 

“We do not know of any better 
stabilizer of commission earnings than 
a large volume of bond business made 
up of items representing all the chief 
kinds of suretyship (fidelity, court, con- 
tract, depository, etc.), and distributed, 
as it naturally would be, over a broad 
field of clients. An agent with a back- 
log of business of this character will be 
successful under conditions that would 
overcome many less fortunate pro- 
ducers. Just as a large business enter- 
prise finds it advantageous, if not quite 
essential, to integrate its operations— 
that is, to make itself independent of 
primary producers, and include among 
its own resources every kind of material 
ard all processes embodied in the 
finished product—so the business of an 
insurance agent or broker must be 
similarly self-contained, and rest upon 
a broad base of underwriting equipment 
and capacity.” 





A HAZARDOUS BUSINESS 





Little in Business of Fire Insurance to 
Attract Investment of 
Capital 





Those inclined to inveigh against 
the extravagant profits (?) of the fire 
Insurance business, should peruse at- 
tentively the following bulletin issued 
a few days ago by the Insurance De- 
partment of Utah: 

On January 1, 1871, there were 105 
fire insurance companies in New York. 
Only twenty of these are now in exist- 
ence. Since that date, eighty-one com- 
panies have been organized in New 
York. Only twenty-four of these sur- 
vive. Of the total of 186 companies, 
therefore, 142 have been taxed out by 
the States and burned out on account 
of our excessive fire waste, and what 
remained of their thirty millions of 
capital has been invested in more 
profitable ventures. 

Out of a great number of companies 
organized in the western States pre- 
vious to 1900 only two of any import- 
ance survive, independently, the Fire- 
man’s Fund of San Francisco and the 
Home Fire of Utah. And the first of 


these assessed its stockholders in 1906 
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No Red Tape and 
No Delay 


Alinnis Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 
“WE ISSUE SURETY BONDS” 
Liberal Commissions 


Local Agents Wanted Everywhere 


ncorporated Arril, 1905 


Attractive Contracts 
WRITE TODAY 








Home Office, 


PLATE 
PERSO 
AND 


EUGENE H. WIN 
R. R. CORNELL, Vice-Pres. 


Reliable and Energ: 


THE 


METROPOLITAN CASUALTY 


. INSURANCE CO. 
(Formerly The Metropolitan Plate Glass and Casualty Insuranee Co.) 
47 CEDAR STREET 
Chartered 1874 


B3i“ttcwexr POLICIES 


OF THE MOST APPROVED FORMS 


8. WM. BURTON, Sec. 


OF NEW YORK, 


President 
ALONZO G. BROOKS, Ass‘! Sec. 


etic Agents Wanted 


SLOW, 








Prudential Sasualty Sa. 


INDIANAPOLIS 








Assets Over a Million 








EMPLOYERS LIABILITY - - PUB 
WORKMEN'S COMPENSATION - 


LINES WRITTEN 
AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 


CIAL AND INDUSTRIAL ACCIDENT AND HEALTH - - - BURGLARY 
PLATE GLASS 


Satisfactory Service to Policyholders and Agents 


LIC - - TEAMS - - - ELEVATOR 
GENERAL LIABILITY - COMMER- 











Liability and Automo 


Excellent territory open 
HOME 





CASUALTY CO. 


Incorporated under Massachusetts Laws 


Fidelity and Surety Bonds, Burglary and 
Theft, Accident and Health Insurance 


4 Liberty Square, Boston, Mass. 


bile Property Damage 
to reliable representatives 
OFFICE 








300 per cent. on the capital as of that 
date. 

These statistics prove that fire insur- 
ance is not highly profitabie, as most 
people think; that capital invested in 
the business is subject to great risks; 
and that the policyholders are protect- 
ed at all hazards. 

No other business hazards its cap- 
ital stock as much as fire insurance. 
Stockholders are likely to suffer heavy 
assessments or lose their entire invest- 
ment when conflagrations occur. Hence 
they should be entitled to good 
profits in favorable years. Yet taking 
the average even of successful com- 
panies, there is practically no under- 
writing profit over a term of years. 
Stockholders in fire insurance “com- 
panies endanger their holdings in bad 
years, and receive a very meagre profit 
in good years. 

The companies must not only meet 
current losses and expenses and main- 
tain a reinsurance reserve, but they 
must build up an immense reserve to 


provide for the ever present conflagra- 
tion hazard. When all these are taken 
from the company’s income, very little 
is left for stock dividends. In the last 
ten years, in fact, the successful Amer- 
ican companies have suffered an aver- 
age underwriting loss of about sixty- 
two hundredths of 1 per cent. Invest- 
ment profits cannot be counted, be- 
cause these could have been earned in 
other fields, without the risk attending 
fire underwriting. 





DIRECTORY OF NEW ENGLAND 

A complete list of the fire, marine, 
life, casualty and miscellaneous insur- 
ance companies represented in New 
England, together with the names and 
addresses of their agents is found in 
the Insurance Directory, newly issued 
by the Standard Publishing Company 
of Boston. The work is admirably ar- 
ranged, the information presented care- 
fully verified, and the printing and bind- 
ing of the book most creditable. 
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While statistics show 
Women that nearly seven per 
As Insurance cent. of the total life 
Prospects insurance written in 
the United States is 
upon female lines, less than one per 
cent. of the accident and health busi- 
mess is placed upon the gentle sex. 
“Just why this is so,” says Herbert W. 
Corey, of the Equitable Accident Com- 
pany, “no one seems to know.” Con- 
tinuing, Mr. Corey adds: “As long 
ago as 1742 Keroseboom, a noted Dutch 
scientist made special note of the fact 
that there was greater longevity among 
females of the Dutch annuitants than 
among males, and further proof was 
furnished in 1746 by Deparcieux, an in- 
vestigator of French tontines. The real 
reason why there is not more insurance 
among women is the simple fact that 
most agents feel that the man needs the 
insurance most because he is supposed 
to be a bread winner, and therefore 
the most easily persuaded. As a matter 
of fact, the need of insurance for 
women has actually outgrown the 
method of securing it. Nowadays the 
girls of a family are working as well 
as the men, and often earning the most 
money. It is one of the present day 
conditions, and must be considered by 
anambitious ‘insurance broker building 
up a business for himself, and as a 
general proposition they are easier to 
write. ‘Man,’ says a philosopher, ‘is an 
imitative animal.’ He probably intend- 
ed to include women. Simply let it be 
known that Mrs. Smith, Mrs. Brown and 
Mrs. Green have accident and health 
policies, and it will be an easy enough 
matter to get Mrs. Gray, Mrs. White 
and Mrs. Lavender to do likewise—that 
is one reason why they are all wearing 
yellow top shoes. What one does they 
all do. In fact there is no good reason 
why a woman should be without protec- 
tion against loss by. accident or illness 
any more than a man. Every argument 
in support of insurance for men serve 
equally well for women. It only re- 
mains for the agent to make an ac- 
tive campaign of personal solicitation 
among them to get the business. Of 
course care must be used against over- 
insurance, but the same argument 
applies to men.” 





FIELD FOR FIDELITY LINES 


When I became identified with the 
surety business, less than seven years 
ago, the surety situation generally was 
gone into at length with me by the 
president of the company I represent. 

He has made a remarkable record 
while an agent, as a producer of pay- 
ing business, and has continued this re- 
markable record, not only as a producer 
but as the chief executive. His sugges- 
tions, therefore, were worth while, and 
when he pointed out to me the possi- 
bilities of the fidelity branch of the bum- 
ness in Chicago, and suggested that my 
efforts be largely made in the direction 
of increasing that end of the business, 
I listened well and acted. At that time, 
with one single exception, I did not 
even enjoy the personal acquaintance of 
anyone in Chicago who had any fidelity 


The Employers’ Liability 
Assurance Corporation, Limited 


The original and leading Liability 
Insurance Company in the World 


&IABILITY, STEAM BOILER, ACCIDENT. 
HEALTH, FIDELITY 
AND BURGLARY INSURANCE 


United States Branch 
SAMUEL APPLETON, United States Manage: 


Employers’ Liability Buliding, 
33 Broad Street, Boston, Mass. 


ACENTS WANTED 





Special Talks With Local Agents 











business to place, nor did I have any 
knowledge or information concerning 
the clientele of other companies. The 
one exception I discovered accidentally, 
unexpectedly finding an old school-mate 
seated in the manager’s chair of a large 
corporation when I called there to make 
the preliminary skirmish for the busi- 
ness of that corporation. I might say 
here, parenthetically, that I luckily 
found that corporation’s contract with 
another company was about to expire, 
and I succeeded in closing a term con- 
tract, which I am happy to say is still 
in existence, though the company that 
then had the business on its books is 
not. 
Experience 

To-day, I know the location of every 
existing fidelity risk of any consequence 
in the city of Chicago, the day it ex- 
pires, the company handling it, and have 
some idea, at least, of the experience of 
that company with the line, as well as 
the degree of satisfaction that company 
is giving, and satisfaction does not 
necessarily mean, and surely is not con- 
fined to the promptness with which a 
company may respond to a loss—no 
successful company could afford not to 
be prompt in paying a loss. One of the 
leading surety companies publishes 
each month the aggregate of the known 
defalcations, occuring during that 
month throughout the country, classified 
according to occupation, and the amount 
of the known defaleations annually 
greatly exceed the total volume of 
fideli y premiums collected by all of the 
companies and it is generally accepted 
that the unreported losses bear a 
striking proportion to be known losses. 
The defalcations of unbonded employes 
are greatly in excess of defalcations of 
bonded employes, and, still, were it not 
for the salvage secured by the intelli- 
gent and well organized claim depart- 
ments, fidelity bonds would not be un- 
derwritten at anything approaching the 
prevailing rates. In fact, salvage re- 
coveries on fidelity business are greater 
in percentage of claims made than in 
all other lines of insurance combined. 

E. A. ST. JOHN, Chicago. 





LIABILITY OF SMALL EMPLOYERS 





Connecticut Supreme Court to Decide 
Important Question Under 
the Act of 1913 





Whether employers of less than five 
persons are exempt or liable under the 
compensation law passed by the Con- 
necticut legislature in 1913, and which 
became operative on January .1, last 
is one of the questions before the 
Supreme Court of the State for 
decision. 

As was to have been expected the 
enforcement of the new law has raised 
innumerable questions, upon which 
widely divergent views are held not 
only by attorneys, but by members of 
the State Commission as well. Proper 
settlement can only be had by court 
decisions. 





ADOPT CONFERENCE MANUAL 

The Pacific Mutual Life Insurance 
Company and the National Life Insur- 
ance Company, U. S. A., have adopted 
the Health and Accident Underwriters 
Conference’s new manual, which will 
supersede all other manuals as of 
January 1. A number of other com- 
panies have previously adopted this 
manual. 


Exception having been taken by rep- 
resentatives of the Aetna Life, to the 
bid of $1,724 submitted by the Mary- 
land Casualty for insuring members of 
the Baltimore fire department against 
accidental injury or death, the matter 
has been referred to the city solicitor 
for a ruling. 





W.E.SMALL , 


A STRONG CASUALTY COMPANY 
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GENERAL ACCIDENT 


FIRE and LIFE 


Assurance Corporation, Limited 
55 John Street, New York 
The Very Best Policies at Reasonable Prices, With Large Assets Behind Them 
ACCIDENT—HEALTH—LIABILITY 
Automobile, Elevator, Teams, Burglary, Workmen’s Compensation, Etc. 
C. NORIE-MILLER, United States Manager 
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New England Department, 18 Post Office Square, Boston, Mass. 
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THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 
Resident Manager 
55S JOHN STREET 
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Elmer A. Lord & Co. 
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PRAISES THE NEW YORK LAW 


STATEMENT BY JOHN MITCHELL 








Labor Leader Tel's Philadelphia Gather- 
ing How Empire State Measure 
Operates 





Asserting that the workmen’s com- 
pensation law of New York, with its 
admitted shortcomings, was yet “offer- 
ing the most generous measure of com- 
pensation in the entire country” John 
Mitchell, prominent labor “leader and 
member of the New York State Work- 
men’s Compensation Commission, other- 
wise warmly commended the act in an 
address before the American Associa- 
tion for Labor Legislation, at its gather- 
ing in Philadelphia a day or two ago. 

In part Mr. Mitcliell said: 

The State Workmen’s Compensation 
Commission of New York is handling 
compensation claims under the new law 
of that State at the rate of 70,000 per 
annum, and first notices of injury at 
the rate of over 200,000 per annum. 
The Commission is now able to keep 
up with its business, which is credit- 
able in view of the fact that the com- 
pulsory law became effective on a given 
day in July, and the full onslaught of 
the State’s business was felt by the 
Commission. Naturally, there still re- 
main some crudities to be worked out, 
and a few exasperating delays, but the 
progress of organization indicatés that 
within a few weeks é6verything will be 
running smoothly. 

It may be said that the law gives 
general satisfaction, with the possible 
exception of the matter of insurance 
rates, which experience is proving to 
have been too high. But this is the 
common experience of every State 
adopting such laws. Lack of compiled 
statistics compels the rate-makers tc 
put themselves on the safe side, and 
a rate to be safely high must be too 
high. However, in the administration 


of the State insurance fund the Com- 
mission has been able to declare a gen- 
eral average of 20 per cent. reduction 
in rates, and in addition to that to 
refund 15 per cent. dividend upon busi- 
ness of fhe first semi-annual period. 

In its schedule of benefits, New York 
offers the most generous measure of 
compensation in the entire country, and 
it can be safely said that it has the 
best-balanced schedule. That the 
schedule of 662-3 per cent. is not too 
high, is best evidenced by the fact that, 
according to the present payments, the 
law, when it has settled to a firm basis 
of administration, will entail] little or 
no added burden upon the industries 
of the State. The money hitherto paid 
out by employers for liability insurance, 
for time off and for medical services, 
will more than accomplish the full 
measure of compensation. 





HOLD-UP LOSS 

In the death of Carl Hohl, shot some 
days ago after a desperate tussle with 
the Cincinnati police, it is asserted by 
underwriters, one of the most daring 
bank criminals has been gotten rid of 
After robbing an Altoona, Pa., bank of 
$3,800, Hohl went to Cincinnati, and 
at the point of a revolver forced $7,100 
from an Officer of the Provident Savings 
and Trust Company. Later the same 
day he visited the Liberty Bank get- 
ting $8,000 or $9,000 from it. Being 
hotly pursued the thief dropped several 
thousand dollars of his loot. Subse- 
quently other funds were recovered. 

The Provident Savings is protected 
by the Fidelity & Casualty Company, 
hence no loss will accrue to it. 





REDUCES NUMBER OF ACCIDENTS 

Company adjusters report an appre- 
eiable reduction in the number of 
cranking accidents since the general 
adoption of self-starting devices by 
automobile manufacturers. 
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GOOD SERVICE 


is the foundation upon which to erect a successful business. 
Brief, liberal, clearly expressed policies, with guaranteed 
low cost, are serviceable alike to policy holders and agents. 
Specimens of Life, Accident or Health policies cheer- 
fully furnished. 






For Agencies Address 
The Columbian National Life Insurance Company 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 















Casualty—Surety 
AGENTS WANTED RE-INSURANCE SOLICITED 


C. D. HILL, Vice-President and General Manager 
B. F. ALLEN, Jr., Secretary-Treasurer DR. BACON SAUNDERS, Presiden, 











San Francisco Losses 
Amounting to $4,522,905:00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 







U. S. Cash Assets, Dec. 31, 1913 $14,261,648.20 


Surplus,  - 4,629,018.15 
Losses Paid by Chicago Fire, 1871 3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire,1904  1,051,543.00 





Liverpool 

mmo London 
ano Globe 
Insurance Co, 


CIMICED 







Over $137,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, MANAGER 
G. W. HOYT, DEPUTY MANAGER 


J. B. KREMER, AssT. DEPUTY MANAGER 
T. A. WEED, AGENCY SUPERINTENDENT 





NEW YORK OFFICE 
80 William Street 











BUSINESS=BUILDERS 
DEVELOPING 
“] Fidelity and Surety Bonds, Liability Workmen’s 
=} Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE: 


Massachusetts Bondinga«|nsurance Company 


BOSTON T. J. FALVEY, President 
Paid-In Capital $2,000,000 Write For Territory 



















—_— NATIONAL of Detroit 
Pioneer of Accident and 
Health Insurance. 


UP-TO-DATE POLICIES. 





Salaried positions for high-class men of experience. 














Sesil AGENTS 


. eee es 
Sa ee. 
If You Mean | ee RE KS 
FOR i FOR Sy ae Bee ing 
Business rae Se 
If You Can D . a aes. 
OHIO age, | WLINOIS | : : :: | 
—_——_ usiness — ee . :; . 
Write to Me—— i. | ; : ; 
JACKSON MALONEY Stes 
Manager of Agencies | m7 ; : 
e e ” | F: 
Philadelphia Life! : ae 
Insurance Company® : ;7; 
N. E. Cor. Broad and Sansom Streets | s - E & 
Philadelphia, Pa. : oI E F: 3 2 

| 











Nord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 
STATEMENT JANUARY 1, 1914 


POON. 0008.00 6 600.000604 406080004806000 $1,439.399.53 
RSOIENOD cn tcccnseseccsntes paneneeweepess 579,631.12 
SNE cbcnexcddssadien nb cerernanebeoss 869,768.41 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, United States Manager 


Agents Wanted in Principal Cities and Towns 














The Meridian Life Insurance Co. 


INDIANAPOLIS, IND. 


Insurance in force, Dec. 31st, 1913.......... $23,869,332.00 
PE Wit aca: > i'm aoe ed in al reir tae eran 2,455,653.33 
NI ae dp nse kl oi nth apo lm ee a 1,803,659.29 
II iain: 5.6 tose. ie al eh td a ale Sh tek 453,249.23 


105,363. 49 


The liberal up-to-date policies issued by this Company are clear and 
definite in their provisions and the reserve is in accordance with the Indiana 
Compulsory Deposit Law. 

We have open territory for high grade men in the States of West Vir- 
ginia, Illinois and Indiana. If interested in a liberal contract, write the 

ompany. 























